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LONDON LLOYDS BADLY HIT. 


STUNG TO THE TUNE OF $200,000. 


Individual Underwriters Get Heavy 
Loss of Ludlowville, N. Y. Plant of 
Salt Company. 

Three years ago the management of 
the Cayuga Lake Salt Company, of Lud- 
lowville, N. Y., a branch of the Inter- 
national Salt Company of New Jersey, 
refused to renew their insurance with 
the stock companies, and placed the en- 
tire line of $300,000, with the London 
Lloyds. The business is understood to 
have been transacted direct, the salt 
company sending its check for the pre- 
mium to London and receiving in re 
turn the Lloyds policies. 

Barly Friday morning the property 
took fire, and before its extinguishment 
a loss estimated at fully $200,000 was 
suffered. The fire originated in the 
vacuum room, in the centre of the 
block of buildings and spread rapidly. 
Clever work by the Ithaca firemen, 
who made a record run of ten miles 
over the Lehigh Valley Railroad, pre 
vented the total destruction of the 
property. 

The aggregate line of fire insurance 
carried by the International Salt Com- 
pany upon its seven plants in the East 
is $1,000,000, the largest inidvidual 
amount, $300,000, being upon the burn- 
ed property at Ludlowville. Prior to 
three years ago the Cayuga Lake Salt 
Company carried insurance with the 
stock companies, paying an average 
rate of something over two per cent. 
When the State Association issued a 
schedule upon the risk, the figure was 
such that the salt manufacturers refused 
to pay it. Inquiry was made of the 
London Lloyds as to what they would 
write the business for and it is gener- 
ally understood a one and one-quarter 
per cent. rate was named. 

When the merry British gamblers 
come to turn over $200,000 to square 
the loss, they will likely conclude that 
the rate demanded by the home stock 
companies was not an unreasonable 
one after all. 


Lioyds, London, Underwriters Very 
Active. 


Under the above caption “Best News” 
in its current issue says: 

The amount of liability on fire risks 
located in this country now carried by 
Lloyds, London, Underwriters is, if we 
may trust outward appearances, very 
greatly in excess of any previous high- 
water mark; in fact, there is every in- 
dication that the Lloyds, London, busi- 
ness is being overdone. It is true that 
this business is obtained by the Under- 
writens at a very low percentage of ex- 
pense, leaving them a large margin for 
losses, even though the rates are cut to 
some extent; and there is no question 
that cut-rate Lloyds insurance is being 
carried in this country now to a far 
greater extent than most people 
imagine. 

Losses under Lloyds, London, fire 
policies have been promptly paid for a 
great many years, but that is no guar- 
antee that this condition will continue. 
Suppose for instance, that there should 
be a serious conflagration in some large 
city involving the Underwriters for 
many millions of aollars, and that there 
might be some technical condition in 
the contract under which liability might 
be denied; it is conceivable that the 
good record made by the Lioyds Under- 
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BRIGHT FUTURE PREDICTED, 


CONFIDENCE FULLY RESTORED. 


President Morton of Equitable Life San 
guine After Tour of West—Warmly 
Greeted Everywhere 
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$4,000,000 outside capital furnished in 
rebuilding the city, in addition to that 
paid by fire insurance companies in the 
way of indemnity, $3,000,000 was pro- 
vided by the Equitable Life. 
Combatting a Fallacy. 


One of the difficult problems sub- 
mitted to Mr. Morton at numerous 
points was the time-rooted contention 


that eastern life insurance companies 
were taking funds out of a State which 
should be used for home development, 
thus impoverishing industry to a large 
extent. 

Mr. Morton pointed out the fact that 
the railroad system of the country had 
been the most important factor in the 
process of development, and that east- 
ern companies had invester funds ag- 
gregating over half a billion dollars 
in these channels—his company alone 
having over two hundred millions. It 
required but little argument to demon- 
strate what progress would have been 
made in the West without great ex- 
penditures for railways. 

In several of the cities visited, the 
presence of Mr. Morton, who is ex- 
tremely popular in the West, unques- 
tionably inspired editorial comment in 
leading dailies setting forth the superi- 
or benefits of life insurance and the 
possibilities of inflicting hardships by 
unwise legislation. 

Meeting with Solicitors. 

In every city included in the itiner- 
ary, Mr. Morton and Mr. Rosenfeld met 
the men representing the Society and 
found them enthusiastic, optimistic and 
successful. Solicitors are writing a 
larger volume of business than that se- 
cured for several years. 

From managers it was learned that 
a large number of excellent men were 
returning to the ranks. At the time 
of the upheaval in life insurance, there 
was a boom throughout the West in the 
lumber trade, and real estate business. 
Many capable field workers seized the 
opportunity to make a connection 
which they beeved would afford them 
their customary income. By a happy 
coincidence, there is at the present 
time a lull in both the lumber and real 
estate businesses, while there is a de- 
cided boom in life insurance. Conse- 
quently capable men are returning to 
their old love. 

Unexpected Cordial Greeting. 

In San Francisco Mr. Morton and 
Mr. Rosenfeld were given a most pleas- 
ant surprise in the shape of a banquet 


by the Life Underwriters Association 
of that city. The spirit of fraternity 
ruled above that of competition and 


exponents of the “first business of the 
world” met to discuss matters of com- 
mon interest. 

It is stated that no more enjoyable 
meeting was ever held. Mr. Rosenfeld, 
who is an excellent judge of life in- 
surance talent, states that the San 
Francisco Association possesses men 
who would do credit to any profession 
anywhere. 

The Future Sécure. 

Without making the “wish father to 
the thought’ Mr. Morton and Mr. 
Rosenfeld express in unqualified terms 
their conviction that life insurance has 
“come to its own.” Its great, superior 
benefits have been contrasted in a most 
favorable manner during the recent 
panic through which the country has 
emerged. The precipitate rush for leg- 
islation without regard to consequences 
has been checked and the business is 
entering upon an era which will be one 
of the most successful in history. 

Nothing need be feared from local 
company competition—so called—in 
the estimation of Mr. Morton. In fact, 
if conducted along proper lines he be 
lieves such companies give a stimulus 
to the business. The day has gone by, 
however, when an institution can hope 
to receive substantial patronage with- 
out rendering a proper return for the 
premium received. The public will be 
more discriminating in the future, but 
the patronage to life Insurance institu- 
tions will be none the less. 


THE EASTERN UNDERWRITER. 


CAPABLE OFFICERS ADVANCED. 


New England Mutual Life Rewards 


Men Who Have Served it Faith- 
fully. 
Succeeding the late Benjamin F. 


Stevens, Alfred D. Foster, former vice- 
president, has been elected president of 
the New England Mutual Life; D. F. 
Appel, the popular, capable secretary, 
has been advanced to the vice-presi- 
dency, succeeding Mr. Foster and J. A. 
Barbey becomes secretary. 

Mr. Foster is a Harvard man of legal 
training, says the Standard, who prac- 
ticed law in Boston and acted as coun- 
sel for the company until January, 1893, 
when he was made vice-president in 
which capacity he has served with 
great credit. He has been the practical 
head of the New England for the past 
year and a half, a most trying period. 
Mr. Foster is a man of force and in- 
dividuality, who has grasped the finan- 
cial and underwriting problems of the 
business with a legally trained mind. 
He is enterprising within the bounds of 
safety and will make a dignified aad 
capable chief executive, who will dis- 
charge his responsibilities with credit 
to all concerned. 

Mr. Appel is one of the best known 
and highly respected officials having 
charge of agency affairs. He is a man 
who knows the field and the conditions 
agents must meet. His experience in 
insurance field work covers three peri- 
ods of a decade each. The first was 
spent as a local fire insurance agent. 
During the second ten-year period he 
represented the New England Mutual 
Life as general agent in Indiana. The 
third decade he spent as home Office 
superintendent of agencies, a promo- 
tion received as a result of the splendid 
work achieved in his position as gen- 
eral agent, and in 1905 he was elected 
secretary of the company. He has been 
one of the staunch members of the Life 
Underwriters Association, prominently 
identified with its national affairs. He 
is a Prince among his fellow men. 

Mr. Barbey entered the service of the 
New England Mutual over 20 years ago 
as a clerk and by faithful service, 
merited the promotion to assistant sec- 
retary about two years ago. He is fully 
cognizant with home office detail and 
excellently qualified for his new duties. 





Favors Repealing Law. 

Insurance Commissioner T. B. Love, 
of Texas, is understood to favor repeal- 
ing the absurd law of his state, which 
permits home life insurance companies, 
if they elect so to do, to ignore the re- 
serve as a liability during the first three 
years of their existence. To the credit 
of the Texas companies, be it said, 
not one takes full advantage of the lati- 
tude allowed by the statute. 


Vice-President Wilson Going Abroad. 





T. Wilson of 
recently re- 
agency tour 
Kentucky, 
found the 


Vice-President George 
the Equitable Life, who 
turned from a two weeks’ 
covering West Virginia, 
Tennessee, reports that he 


men in the field in fine fettle, working 
hard, hopeful and buoyant, about the 
future. Mr. Wilson sails to-day for a 
brief business trip to Europe during 
which he will visit several of the so- 
ciety’s agents. He will be absent from 
the home office about six weeks. 





ANNUAL STATEMENT BLANKS. 
Suggestions As To Desired Changes 
Should Be Sent In Before May 20. 


Henry D. Appleton, chairman of the 
Committee on Blanks of the Insurance 
Commissioners Association announces 
that the committee will meet at the 
Hotel Manhattan, this city, the first 
week in June to consider suggestions 
for proposed amendments to statement 
blanks. In his letter to companies Mr. 
Appleton says: 

“If you have any suggestions which 
you desire to present to the commit- 
tee for its consideration as to the pro- 
posed amendments to any of the 
statement blanks, will you be good 
enough to furnish me with a written 
statement of wiem at the earliest pos- 
sible opportunity? All suggestions re- 
ceived at any time before the 20th of 
May will be transmitted to each mem- 
ber of the committee on blanks for his 
consideration before attending the ses- 
sions of the committee; those received 
after that date will be brought to the 
attention of the committee at the ses- 
sions held at the Manhattan. Communi- 
cations should be addressed me in care 
of the insurance department, Albany, 
New York.” 





Washington Life Examination Com- 

pleted. 

The examination of the Washington 
Life by the New York Insurance Depart- 
ment was completed last week and it is 
expected that the report will be issued 


shortly. The examiners commenced 
their work during the latter part of 
January. 





Frank Bushnell, agency superintend 
ent of the life department of the Aetna 
Life, has moved into handsome offices 
on the second floor of the remodeled 
home office building. Mr. Bushnell is 
quite popular with the men in the field, 
and when “at home” he has the quar- 
ters for affording them a cordial wel- 
come. 





As representing the Minnesota Insur- 
ance Department, Actuary S. H. Wolfe, 
of New York, is examining the North- 
western National and the Minnesota 
Mutual Life Insurance companies of 
Minneapolis. 





Eugene Wood, who has been in the 
service of the Fidelity Mutual Life as 
district manager for about twelve years 
has been appointed manager of the 
South Central Kentucky department 
with headquarters at Hopkinsville. 





C. J. Herbert of Nashville is contem- 
plating the advisability of changing his 
headquarters to either Chattanooga, 
Tenn., or Atlanta, Ga., because of the 
better location of these cities as cen- 
tral points in the southern territory. 





A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. 
making money. 


One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 


April 23, 1908. 


A LIVE WIRE. 


Has the Uncontrollable J. E, Brady 
Made a Permanent Exit From 
Life Insurance Ranks? 

Has that uncontrollable dynamo, (Col. 
Jasper E. Brady, seen his last days in 
life insurance? His name has been 
taken from the office door of the North- 
ern Life at its home office in Chicago 
where he was local manager. “We 
couldn't hold him down,” remarked 
Secretary Lee F. Cole, with a sigh of 
relief. “He’s gone and the burden of 

my life is lifted.” 

Col. Brady is one of the graduates of 
the old Conservative Life. He worked 
under Wilbur S. Tupper. He assimilat- 
ed some of the Tupper striking man- 
nerisms. He blew into Chicago one 
time for the Conservative and the tele. 
phone wires connecting the Grand Pa- 
cific Hotel were kept sizzling. Even 
the spectacular geniuses that scintillat. 
ed with “ground floor propositions” in 
the large Western city looked on at the 
ex-army colonel with wonderment. 

He became bigger than Mr. Tupper 
or at least he thought he did. He drop- 
ped with a thud. 

Then Isaac Miller Hamilton picked 
up the giant firecracker and (Col. 
Brady became superintendent of agents 
of the Federal Life. The home office 
atmosphere was charged with elec. 
tricity. Lightning struck and Brady 
blew up. ; 

After a while he got in the same 
office with Geo. W. Riggs at Chicago, 
selling Canadian lands. Put together 
dynamite and fire. Presto! An ex. 
plosion. 

“Yes, the live wire is removed,” said 
Secretary Cole, “but some of us zot 
scorched all right.” 


J. M. Johnson of Louisville, Ky., form- 
erly manager for the Provident Savings 
Life, has been appointed agency direct- 
or of the Southeast department for the 
Michigan State Life of Detroit. He wil] 
make headquarters at Louisville. 


J. H. Bowman has been appointed 
agency director for the Southwest de- 
partment for the same company, with 
headquarters at Kansas City, Mo. Mr. 
Bowman has been in the insurance busi- 
ness for several years and is well and 
favorably known throughout the terri- 
tory that will be under his supervision. 








The Austin and the Commonwealth 
Fire Insurance companies, both of 
Texas, have appointed J. E. Anderson. 
of San Francisco, their general agent 
for California and Washington. 


Street Railway Accidents. 





Forty-four persons were killed on the 
traction lines and railroads in New 
York City last month, eighteen more 
than in February. The table of ac- 
cidents for March was made public re 
cently at the open meeting of the Pub- 





lic Service Commission. It wags as 
follows: 

Jan. Feb. Mch. 
Struck by cars ..... 934 945 905 


Car collisons ....... 170 203 146 





BDOAPGiNg «6.0. .ccss 479 412 574 
pe 416 286 454 
Contact with elec. .. 34 56 27 
Other accidents 1,888 2,069 2,245 

ee 3,921 3,951 4,353 


Of the above the injuries are classi- 
fied as follows: 
Passengers ........ 1,219 1,525 
Persons not pass. 570 462 632 
MPIOFES 6 onic cccce 486 476 474 
2,500 2,157 2,631 


the following 


; eer 
Of the above injuries 
were serious: 


ee ee 44 26 44 
Fractured skulls .... 15 15 8 
Amputated limbs ... 6 5 1 
Broken limbs ...... 32 24 33 
Other serious ...... 91 61 101 

EE Gawacueees 188 189 167 
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GEORGIA COMPANY CRITICIZED. 


State Mutual Life Compelied to Redeem 
Some of Its “Income Certificates.” 
Leaves Several States. 





Intimation is given out that the re- 
port of S. H. Wolfe in his examination 
of the State Mutual Life of Rome, Ga., 
deals out some criticisms of the com- 
pany and its management not of a com- 
plimentary nature. The examination 
was made for the Georgia Insurance 
Department, and Comptroller General 
William A. Wright intimates that some 
of the criticisms will not be taken into 
account as they are not specially ger- 
maine. 

The principal criticism offered is 
that the State Mutual has not had a 
meeting of its board of directors for 
the past year and that minutes of the 
corporation have not been kept up in 
proper form. The impression is given 
that itis pretty generally a C. R. Porter- 
Company. The Comptroller General be- 
lieves that he can change this matter 
by having a little talk with Mr. Porter, 
its president. Mr. Wright says he will 
talk to President Porter about this and 
have him do better in the future. Mr. 
Wright also said that Mr. Wolfe cut 
down the State Mutual surplus to $19- 
000 but that President Porter told 
him over the telephone that the com- 
pany had redeemed $41,000 of its out- 
standing “income certificates” during 
1907 with funds of the insurance com- 
pany, and says that he will have Porter 
replace this $41,00. in the treasury 
of the company. This he claims wili 
bring up their surplus to $6,000 morse 
than was given in the statement as of 
January ist, 1908. 

Certificates Not A Liability. 

From information received, there are 
about $300,000 outstanding of these so- 
called “income certificates.”” They are 
not carried as a liability on the part 
of the company, Mr. Wright says, as 
they are in no sense capital stock, and 
have no redemption value; nor, are 
they a liability against the company. 
He contends that they would only par 
ticipate in the company’s assets in 
event that it should go out of business 
and settle all of its outstanding policy- 
holders obligations. If any assets there- 
after remain they would be divided 
among the holders of these “income cer- 
tificates.” 

Actuary Wolfe contends that the only 
difference between these income certifi 
cates and capital stock is the fact that 
the former carry no voting power. How- 
ever, President Porter has been careful 
to allow no trustees of the company to 
be appointed who were not the owners 
of some of these certificates. The same 
thing applies to directors of the com- 
pany. An interesting statement has 
been made in this connection to the 
effect that there are several trustees 
and directors of the (Georgia) State 
Mutual who are not bona fide policy- 
holders of the company. 

Abandons Several States. 

President Porter and General Counsel 
E. C. Deane were in Atlanta last week 
to reply in person to some of the criti- 
cisms contained in Actuary Wolfe’s re- 
port. After these replies have been 
received and those of Mr. Wolfe there- 
to, the report and its addenda will be 
given out. 

In the meantime the company is hav- 
ing trouble all along the line. Insur- 
ance Commissioner Young of North 
Carolina has cancelled its license be- 
cause of failure to file the 1907 state- 
ment with his department. The offi- 
cers persistently refuse to answer his 
communications concerning same, and 
finally Commissioner Young telegraph- 
ed and upon receiving no answer can- 
celled its license. The North Carolina 
law provides that because of this rev- 
ocation the company cannot operate 
in that state for at least twelve months 
from date of cancellation. In addition 
to North Carolina the company aban- 
doned the states of Tennessee, Virginia 
and West Virginia. 
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WHAT’S DOING? 


Rhodus Brothers of Chicago Active, 
But Not in Seeking Business 
for Republic Life. 





There is an unsolved mystery about 
the doings of the Rhodus Bros., of Chi- 
cago, promoters of the Republic Life, 
Central Lite Securities Co., Mercantile 
Finance Company, Mercantile Bank and 
Trust Co. and sundry other institutions 
including a mining company or so. 

Why isn’t the Republic Life writing 
business? It is only licensed in Illinois 
and is doing but little in that state. It 
is said the stockholders of the holding 
company are growing uneasy and some 
of them threaten to do things. The 
activities of the Rhodus clan all seem 
centered on selling Central Life Se- 
curities Company stock. But why all 
this gathering in the shekels and no 
attention paid to getting the life com- 
pany in operation? Word reaches the 
East that the Rhoduses are to spring 
some big coup. 

The Rhoduses are now housed in the 
Old Colony Building, Chicago, having 
assumed the elaborately appointed of- 
fices of the Old Colony Life which has 
“gone up higher.’ The Chicago bank- 
ers are after the Rhodus scalps. They 
don't want to see them open a bank, 
not believing their training and meth- 
ods comport with sound financial meth- 
ods. But the Rhoduses defy the bank- 
ers and are preparing to open a bank. 
It is claimed the Rhodus outfit does not 
give as references now any of the recog- 
nized banks of Chicago but furnish one- 
horse banking references that have not 
even clearing house privileges. 





Utah Life Underwriters. 


At the annual meeting of the Utah 
Life Insurance association in the Com- 
mercial clubrooms lately held reports 
of the various committees for 190/7 
were read and approved. It was recom- 
mended that a special committee be 
appointed to suggest action by the next 
legislature on an insurance code for 
Utah as well as other needed lezisla- 
tion. It was also recommended that a 
committee be appointed to take up the 


matter of educating the people to the 
advantage of life insurance. Thirty-five 
members of the association were pres- 
ent and the meeting was the best in 
the history of the association. 

The following officers were elected 
for the ensuing year: 

Will G. Farrell of the Penn Mutual 
Life, president; L. H. Stohr of the New 
York Life, first vice-president; Frank 
Mozley of the Metropolitan Life, second 
vice-president; M. L. Robinson of the 
Home Life of New York, secretary; 
Edward L. Sloan of the Manhattan Life, 
treasurer, and the following executive 
committee: F. J. Rawlings, National 
Life of Vermont; A. J. Buzard, West 
Coast Life; A. G. Allen, Aetna Life, and 
B. C. Williams, Continental Life; F. J. 
Smith, Metropolitan. 





One of the stories circulating among 
life underwriters bears rather roughly 
upon the management of a lately form- 
ed life company of Texas. Ignorant of 
the fundamental principles of the life 
insurance business, the management 
engaged as actuary and agency superin- 
tendent the services of a man who 
claimed to be an adept in both lines. He 
proposed a set of rates for the little 
fexas concern and was warmly com- 
mended for his work, until it developed 
that the figures had been copied bodily 
from tne tariff books of the New York 
Life. A prompt uemand for his resiz- 
nation followed, the response of the 
“acting-superintendent” to the request, 
being a reference to his contract. If 
t.e rates were second-hand, the agree- 
ment of employment was certainly orig- 
inai enough. In substance it provided 
that its holder profited individually in 
proportion as the company lost busi- 
ness. When the managers of the little 
organization realized the size of the 
second lemon handed them they paid 
their brilliant officer $7,200 in cash to 
cancel his contract and felt themselves 
lucky to get out of the arrangement 
at that price. The moral in this little 
Texan tale, which is gospel truth every 
word of it, is merely the oft expressed 
one, that not every man capable of 


accumulating a few dollars in real es- 


tate speculation, is fit to successfully 
manage a life insurance company 





Che Northwestern 
Mutual Lite Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





New Business Paid-For 


1905 
1906 
1907 
Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 





Signs of the Times 

The rapid increase in the new business 
of The Northwestern during the period 
of life insurance inuestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the publicand that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up-and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 
address 





H. F. NORRIS, 
Superintendent of Agencies. 
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CAPITAL STOCK REDUCED. 


Volunteer State Life $60,000 Short in 
its Reserve—Terminal Values Used. 
The special meeting of the stockhold- 

ers of the Volunteer State Life was 
held on Tuesday of last week, at which 
it was decided to reduce the capital 
stock from $200,000 to $100,000, by 
cutting the par value of the shares one 
half, the $100,000 released to be trans- 
ferred to the surplus account. 

The company had been carrying its 
reserve liability on the terminal re- 
serve valuation basis, and Actuary S. 
H. Wolfe in his recent examination of 
the company charged their reserve on 
what is termed the “mean” reserve 
basis which made a difference of $60,- 
000, which the company is required to 
charge itself over the valuations as 
shown in the statement of December 
31st, last. 

Commissioner Reau Folk insistéd 
that the company adopt a mean reserve 
basis and increase its reserve charge 
by $60,000 in accordance with the 
recommendations of Mr. Wolfe. On 
this basis the company will now show 
a capital stock of $100,000 and $30,000 
surplus, with an additional $40,000 
which it will carry under the head of 
contingent reserve. 

At the meet.ng held on Tuesday of 
last week, Vice-President Craig stated 
to the stockholders that the company 
had always made its valuations on the 
terminal reserve basis having been so 
advised by Consulting Actuary Brinker- 
hoff of Illinois; that Mr. Brinkerhoff 
prepared policies and rates on this 
basis and that same had been accepted 
heretofore by the Tennessee Insurance 
Department without opposition, and 
by the insurance departments of other 
states where the company operates 

Considerable criticism was indulged 
in as to items in the company’s assets. 
In the statement for December 3lst, 
1906, additional assets under the head 
of “uncollected premiums” aggregating 
$60,000, together with agency bal- 
ances of $10,000 were claimed The 
latter item has been dropped from the 
present statement 





Entering the South. 

The Reserve Loan Life is opening up 
all of the southern states and proposes 
to make a drive for business during 
1908. States to which application for 
licenses have been made together with 
states from which licenses have been 
received are as follows: Kentucky, 
Virginia, West Virginia, North Caro- 
lina, Georgia, Alabama and Arkansas. 
Other southern states will be opened 
up shortly or as soon as negotiations, 
which are now in progress for agency 
representation, are complete 


Ban On Special Contracts. 


Commissioner Bell of the Kentucky 
Insurance Department has issued an 
opinion deciding against the issuance 
of “board” or “special” contracts by life 
insurance companies He holds that 
they are against public policy and pave 
the way for gross misrepresentation, 
and that the writing of such contracts 
in Kentucky must cease. Companies 
violating the mandate will be proceeded 
against. 

H. C. Urner of Cincinnati, and Thom 
as C. Lawler of Dubuque, Iowa, trus 
tees of the Northwestern Mutual Life, 
died during the past week Mr. Law- 
ler was elected a trustee in 1901 to suc- 
ceed his father who had occupied a sim- 
ilar position from 1862 to 1868, and 
from 1882 to 1891, at the time of his 
death. Mr. Urner had been a trustee 
continuously since July 18, 1893. 


Marshall von Bieberstein, one of the 
chief officials of the Prussian Life, of 
Berlin, intends shortly visiting the 
United States. 


aS wes 4 ee 


ee OR we er WF ee ee Oe ee 


. ~~ 


OR Set ws nw Soe @. « 


eee en ee eo Our Oe 


er tee Ba er 


owt + WERE Pe 


_ 


DO RICH MEN NEED LIFE INSURANCE? 


By Edward A. Woods, Manager Pittsburg Agency of the Equitable Life 


Assuranee Society.* 


At no time in the history of life in- 
surance have so many large lines otf 
insurance been placed as will be placed 

ithin the next few years. Most agents 
do not sell wealthy persons adequate 
life insurance, because they are too 
timid; they have not or do not secure 
access to such people, or they do not 
understand their needs and methods 
of doing business. Unfortunately most 
life insurance agents have not sufficient 
familiarity with the condition of men 
of large wealth to properly appreciate 
their need of insurance. It is popularly 
believed that (a) it is not difficult to 
keep money but to get it; (b) wealthy 
men have ready money; and (c) they 
can always command money. None of 
these beliefs is correct and moneyed 
men know it well. Few people get 
money; fewer who get it keep it; 
wealthy men with few exceptions bor- 
row heavily, have little cash, and there 
are times when the wealthiest feel 
i ir lack of ready money, as abundant 

llustrations show. 
Money Value of a Life. 

Thoughtless people ask why such a 
man as John Wanamaker, for example, 
carries a million and a hali of life in- 
surance. Why does he carry so much 
life insurance? A man like Wanamaker 
is shrewd enough to carry both life and 
fire insurance somewhat commensurate 
with his needs, just as he carries more 
drygoods and occupies a larger building 
than a smaller competitor. The idea 
that because say $800 of fire insurance 
is sufficient for a $1,000 building, it is 
not necessary to insure as heavily in 
proportion to its value a_ $1,000,000 
building, is so absurd as to require but 
its statement to confute it. Moreover 
the owner of a $1,000,000 building is 
propably better able to pay the premi- 
um upon an adequate amount of in- 
surance than the man struggling to 
maintain a $1,000 property. Many 
people look at the amount of fire in 
surance to be carried entirely from the 
point of view of the convenience of 
paying the premium and not how much 
insurance is necessary. What man de- 
cides the amount of fire insurance by 
the premium to be paid instead of the 
amount needed if the building burned 
down. If men will approach the ques- 
tion of how much life insurance to car- 
ry by considering how much will be 
needed by their families, creditors and 
estates when they die, it will be reason- 
able, very much more insurance will 
be carried, and it is this pont of view 
to which we should draw their atten- 
tion. If this rule were applied, many 
wealthy men would be unable to get 
an adequate amount of life insurance 
just as our largest concerns find it im- 
possible to get in all the fire insurance 
companies in the world the fire insur- 
ance required What money, for ex- 
ample, would compensate for the lives 
of John D. Rockefeller, J. P. Morgan, 
H. C. Frick, or such men, to the proper- 
ties and persons in which they are in- 
terested? The death of single indi- 


viduals—as, for example, that of Ros- 
well P. Flower—has caused shrinkage 
in the values of securities all over the 
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Life Insurance Strengthens Credit. 
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Rich Men Are Borrowers. 
It is the rich men of the country who 


UNDERWRITER. 


a million dollars; rich men can. It is 
notorious to every banker and to those 
familiar with banks that the wealthiest 
men frequently keep the smallest bal- 
ances and are the largest borrowers. 
Men considering themselves worth 
half a million dollars, and with hun- 
dreds of thousands borrowed at our 
banks, frequently keep balances of but 
a few thousand dollars and are the 
slowest to pay their bills, and often pay 
these by note. It is the hoardings of 
the many in our savings banks and 
trust companies that are borrowed by 
the rich, because they have credit and 
can give good security for it. The 
fact tnat a rich man has credit, while 
wis greatest opportunity, is often his 
greatest peril; but it can be safeguarded 
by life insurance. Credit with the in- 
dividual ceases at death. Estates can 
rarely borrow, and only with much legal 
work. Credit is not always or usually 
a mere matter of interest and collateral 
Loans are often made for fear or favor. 
Both cease when a man is dead. It is 
the accumulations of those of moderate 
means deposited in our savings banks, 
our trust and life insurance companies, 
borrowed by wealthy men and corpora- 
tions, that are used to develop large 
plans. It was shown recently that one 
of the wealthiest men in the country, 
a high official of the Standard Oil Com- 
pany, carried an indebtedness of $50,- 
000,000. If it is wise for a man to in- 
sure his life for enough to meet his 
debts, how much life insurance should 
a man. like that’ have carried? Mrs. 
Stanford said that when her husband, 
Leland Stanford, who left nearly | 
$35,000,000 to Leland Stanford Uni- 
versity, died, she was embarrassed 
for ready cash until a $10,000 life 
insurance policy, which she did not 
know her husband possessed, was dis- 
covered. Numerous cases are known 
to every banker and man of large af- 
fairs not only where the inopportune 
deain during acute financial conditions 
and while credit was strained, has ruin 
ed an otherwise prosperous estate, but 
of many other cases where, had death 
occurred before the maturity of plans, 
the estate would have been ruined. 
What is the peace of mind that adequate 
life insurance gives worth to the man 
who is conscious that often during years 
his death would ruin prospects eventu- 
ally resulting in millions of dollars? A 
recent estate in Pittsburg which will 
result in several million dollars, was 
materially benefitted, if not saved, by 
a comparatively small amount of life 
insurance; and there have been cases 
where banks and estates of great size 
have been saved from destruction by a 
small amount of cash. 
Ready Cash Essential. 

Wealthy men even when living can- 
not always command cash. During No- | 
vember and December, 1907, there -was 
hardly even a solvent bank which could 
pay its own depositors in cash, and the 
fact that a man had the most gilt-edged 
security was worthless to the richest 
men in securing loans. In fact the life 
insurance companies, where loans were 
promised, were turned to by men who 
were millionaires, as the only good col- 
lateral. There are periods, sometimes 
of years, when real estate and securi- 
ties of the highest value are not sale- 
able. Jay Cooke, with $8,000,000 of net 
assets, which paid $156 to every $100 
he owed under the management of his 
receivers, failed because he did not 
have ready money. Railroads during 
1907 with assets of millions of dollars, 
paid fabulous rates for money, and some 
were unable to get money at any price. 
It was known in Pittsburg a few years 
ago that a large corporation with assets 
of over $50,000,000, paid a bonus of at 











THE POLIGYHOLDERS MUTUAL LIFE INSURANCE COMPANY 


OF PHILADELPHIA 


One of the most attractive and salable propositions for the agent, in the state of Pennsylvania. 
If you area ‘‘Live Wire’’ and want to connect with the squarest, easiest selling proposition in the state, ask for plans, addressing, 


F, L, SMART, INVESTMENT SALES AGENCY COMPANY, Real Estate Trust Building, Philadelphia, Penna, 
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Life Insurance Co. 


(Inco: porated by the . tate of New York) 
ih: Leading Industrial 
Insurance Company in 
America” 





AGENTS WANTED 


Any honest, capable and industr:- 
Ou. Man, W.o is wiling to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





‘Prudential Agents Can Sell 
in Competition With Any 
Company on Earth.” 


That’s the way PRUDENTIAL AGENTS 
are talhi:g ab ut 







The NEW Low-Cost 
Life Insurance Po'icy 


The Prudential 





We want Agents. 
We Want Managers. 
We want YoU! 


‘The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 
|Home Office, = - NEWARK, N. J. 


Pittsburgh Life & 


‘Trust Company 
Pittsburgh, Pa. 


W. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Cosmpeny have a broad 
fleld of action 


| CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ...... over $4,500,000.00 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 


Canvassing Literature 


A BANKINC PROPOSITION 
Contrasting The Merits of Life Insurance 
With Savings Banks. 


‘A SERIES OF APOLOCIES 


How The Royal Arcanum Hoodwinked 
Its Members. 


Price $1 per 100; $2.50 per 500; 

———-——- $4 per 1! ,000.——__——_- 

Special advertisements printed on orders 
of 1,000 or over, without charge. 


Address THE EASTERN UNDERWRITER 
105 WILLIAM ST. 
| NEW YORK CITY 
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least $5,000,000 over and above interest 
to secure a loan of nearly $20,000,000. 
There are times in New York when we 
read sometimes 1 per cent. a day is 
peing paid for money. There are times 
in a man’s life when the need of money 
is so great that he would pay any rate 
of interest to get it. If money were 
needed to save the life of your wife or 
child, the rate of interest would be of 
little concern to you. This is equally 
true in business. There are times when 
a man will pay anything for ready 
money necessary to his financial life. 
If this is true of a man when living, 
how necessary is it to provide ready 
money at his death! Is it not cowardly 
for men, worried as most rich men are 
in arranging for money during their 
lives, to impose such a burden upon 
their widows and orphans, unfamiliar 
with business affairs and unable, when 
the husbands who furnished the credit 
are gone, to do what is difficult for 
them when living? 
For Protecting Shrinkages. 

It is difficult for rich men to keep 
idle money, because the opportunities 
for using it are so constantly present- 
ed to them. Every man of means is be- 
sieged with demands upon his funds, 
for profitable investment or other 
things: men of smaller circumstances 
are not. The fact that he has credit 
often tempts a man to keep little or no 
ready money on hand and the death of 
such a man at such a time may ruin 
an otherwise valuable estate. Wealthy 
men need money to cover the shrink- 
age in their estates. Securities in 
which a man is perfectly willing to in- 
yest hig money when living, are pro 
hibited by law after his death. The 
store, the factory, the mine, stocks pay- 
ing 7 per cent. and more may be a wise 
investment for their owner living to 
watch them, particularly if they are the 
business of which he himself has knowl- 
edge. But at the man’s death not only 
must administration expenses and taxes 
be paid, which in the case of a large 
estate alone aggregate large amounts of 
money, but the funds must be invested 
in securities bearing a much lower rate 
of interest. For example, many men 
worth say $1,000,000, by the wise ad- 
ministration of their funds and shrewd 
judgment, may be making $100,000 a 
year, or 10 per cent. from their capital 
and brains; at their death this capital, 
without brains, must be invested in 
mortgages or securities that would do 
well to average four or five per cent. 

Wealthy Men Die Poor. 

Wealthy men need life insurance be 
cause most wealthy men die poor. It is 
dificult to believe that men once 
wealthy who have died poor are not the 
exception but the rule. Think of the 
fact that but 87 people out of those dy- 
ing in the rich county of Allegheny in 
a year leave $10,000 or over besides life 
insurance. When this agency was start- 
ed in 1880, four of the largest insurers 
in the country lived in this district, all 
of whom have died. Two left nothing 
but life insurance; during years in the 
lives of the other two, they would have 
left nothing but life insurance had they 
then died. Of the fifteen policyholders 
who carried $100,000 each in 1880, nine 
are dead, six are living. Of the nine 
who died, five died solvent, four with 
involved estates. Of the five who died 
solvent, there were years in the lives of 
two of them at least, when their estates 
would have been involved had they died 
at that time. Half of the six living are 
in a difficult financial condition to-day. 
It has recently been reported in the 
papers that the daughter of President 
Tyler died in a home for aged women. 
Of other recent presidents of the United 
States, the families of Lincoln, Grant, 
Garfield and McKinley were provided 
for by subscription or Congressional ac- 
tion. The daughter of the president of 
one of our largest railway systems in a 
few months from her father’s death 
was unable to pay her dressmaker’s 
bill. A life insurance president who 
had been receiving $100,000 a year 
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salary died recently leaving an estate 
that will produce less than $2,000 a year 
for his family. Governor Pattison of 
Pennsylvania, and Governor Nash of 
Ohio, left practically nothing, and a 
subscription was taken up by the coun- 
try at large for the former’s family. 
Physicians and lawyers with a practice 
running up into the thousands have 
died leaving nothing. Indeed, the fear 
of dying poor is said to haunt many of 
our wealthiest men who know the diffi- 
culty of keeping money. Are _ the 
wealthy men in your neighborhood so 
much shrewder than so many Presidents 
of the United States, of railroads, and 
insurance companies, that they do not 
need to insure money for their families? 
Incomes Should be Capitalized. 
The only way a wealthy professional 
man can possibly capitalize his income 
is by life insurance. There are some 
physicians and lawyers having prac- 
tices of $20,000 a year and upward. 
What are these practices worth if 
these men die except the value of their 
office furniture and books? How can 
professional men with large incomes 
capitalize their business except by large 
life insurance? Not only will most rich 
men die poor, but most of them will 
lose their money when they become old 
Pitiful examples of this sort can be 
abundantly gathered from our daily 
papers. What is it worth to a man who 
knows what it is to have the comforts 
and necessities of life to lay by some 
fund that will not be lost when he is 
old? Not only will most men onc: 
wealthy die poor and lose their money 
when old, but even those who leave 
money need to have it safeguarded for 
their families. If it is hard for a man 
who knows the difficulties of getting 
and keeping money to protect his own 
assets, what are the probabilities that 
his inexperienced widow, sons and par- 
ticularly daughters, will be able to keep 
what he has so laboriously and at suck 
infinite risk and pains gathered through- 
out his life? Some form of instalment 
or annuity policy is necessary to safe 
guard money even if the man is sure 
to leave it. That it is only three genera- 
tions from shirt sleeve to shirt sleeve 
is an adage. The instances in which 
wealth has lasted three generations ar¢ 
so rare as to be conspicuous. What is 
more pitiful than almost daily cases 
coming to notice in the press and else- 
where of women who once wealthy, 
have through mistaken investments or 
otherwise, lost all they once had? 


Safeguarding Wealth. 

Men who have experienced the diffi 
culties of making and keeping money 
see the necessity for safeguarding it in 
every possible way. Many such men 
with great difficulty and sacrifice keep 
cash on hand because they know that 
their entire financial existence may 
depend not upon securities but upon 
ready money at some time. Shrewd 
men will keep cash on deposit without 
interest or at a small rate even when 
they are paying 6 per cent. or more for 
discount. Some men carry government 
bonds netting but 2 per cent. in order 
to have some security that can safely 
be converted into ready money in case 
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WANTED 


TWO OR THREE PROGRESSIVE 
LIFE AGENTS, EITHER FOR BRO- 
KERAGE BUSINESS, OR GENERAL 
AGENTS IN GREATER NEW YORK. 
THE ADVERTISER HAS AN UNUSU- 
ALLY ATTRACTIVE PROPOSITION 
TO OFFER THOSE WHO HAVE A 
LARGE ACQUAINTANCE AND ARE 
IN A POSITION TO WRITE AN AN- 
NUAL BUSINESS OF FROM $100,000 
TO $1,000,000. AN INTERVIEW WILL 
BE MUTUALLY PROFITABLE. AD- 
DRESS “ATTRACTIVE,” EASTERN 
UNDERWRITER OFFICE. 


TWO OR THREE GOOD BROOKLYN 
MEN, WHO WOULD BE WILLING TO 
INCREASE THEIR INCOME BY ADDI- 
TIONAL WORK IN CONNECTION 
WITH PRESENT EMPLOYMENT, 
SHOULD WRITE IN STRICT CON- 
FERENCE TO “TEMPLE BAR,” EAST- 
ERN UNDERWRITER OFFICE. 


TO PURCHASE AT ONCE, WELL 
ESTABLISHED FIRE INSURANCE 
BUSINESS. PREFERABLY IN ONE 
OF THE SMALLER PROGRESSIVE 
CITIES. ADDRESS “BUSINESS,” 
EASTERN UNDERWRITER OFFICE. 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 


A purchaser for an interest in an old 
established life insurance agency in 
New York City. The agency is one of 
the oldest in the city, the company one 
of the best known in the country, and 
every facility will be given purchaser 
to investigate. Address “Agency 2,” 
Eastern Underwriter Office. 


Is it not cheaper for such 
men to pay a life insurance premium 
costing from 2 per cent. to 6 per cent 
in order that in case of their death at 
any time ready money may be provid- 
ed? If it pays a man to pay 6 per cent 
to borrow money to keep it on hand, 
how much cheaper to pay perhaps a 
far less rate to a life insurance com 
pany for money not loaned but given to 
his estate when he dies? 

These are but some suggestions of 
the need of life insurance for wealthy 
men. A knowledge of the affairs of any 
man of means will furnish you abun 
dant proof of his urgent need for life 
nsurance. It is doubly important, too, 
that such men, subjected to unusual 
strain, should take insurance when 
they can get it Such men are likely 
to show physical wear and tear much 
earlier than those living easier lives 

any a man of large affairs, when ad- 
vanced jin years, his physical and men- 
tal powers relaxed, has suddenly real 
izea .mnat his estate is more dependent 
than ever before upon and for that very 
reason he ought to have ready money, 
in case of death, but that the insurance 
he could have gotten so readily earlier 
in years is forever beyond his reach. 


or nec essity 





UTUAL LIFE POLICIE 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 





at a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms 
Liberal terms offered producing agents under the 1908 contracts. For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34 Nassau Street, 


NEW YORH, N. Y. 


TATE Mutual Life 


Assurance Company 


Worcester, Mass, 








Incorporated 1844, 


Financial Statement, Jan. 1, 1908. 


PO hitb hci ices Sick ae ea $29,845,723.08 
Liabilities 28,286,361.96 
8) $1,559,361.12 


A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 


BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 





This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
| holder and agent. 
| For circulars and rates address 

EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
DYER & FOS4, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 








i860 48th Year 1908 


Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDOE. President 


| Assets... ates ew eeea wow $20, 004,853.63 


| Liabilties 

| dend Endowment’ Fund) . 17,440,398.20 

Dividend Endowment Fund 
Deferred Dividends 


Net Surplus 


1,795,020.00 
769,435.43 


ee 86,193,296.87 


Insurance in Force. 


The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 


holders in dividends. 





UNEXCELLED IN 
Favorable Mortality 
—AND— 

Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
105 WILLIAM ST., NEW YORK CITY 
Price 33 Per Annum 
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INTERESTING REBATE CASE. 


Leader in Reform Movement Charged 
With Violating Statute He Assisted 
In Enacting. 


Under date of April 16, Bertrand G. 
March, of Portland, secretary of the 
Maine Life Underwriters Association, 
sends out a statement giving the asso 
ciation’s version of the case of rebating 
against Walter DeC. Moore, former 
president of the Maine Association, 
which case is to come up before the 
May term of the Superior Court. The 
statement is as follows: 

Walter DeC. Moore, General Agent 
for Western Maine for the Mutual 
Benefit Life, has been placed under ar- 
rest, through the action of County At- 
torney Connelly of Cumberland County, 
under a charge of rebating in violation 
of Chapter 49, Section 104, of the Maine 
Statutes. The action is brought by 
the County Attorney at the instance of 
Insurance Commissioner Stephen W. 
Carr. to whom a complaint was made 
by the Maine Life Underwriters Asso- 
ciation, of which Moore, at the time the 
alleged offense was committed, was 
president. 

Led Anti-Rebate Movement. 

The history of the case is as follows: 
In March 1907 the Underwriters’ Asso- 
ciation, through its representatives, ap- 
peared before the Insurance Committee 
of the State Legislature, to urge an 
amendment to the anti-rebate law that 
would render the statute more effec- 
tive in crushing the practice at which 
that law was aimed by making the re- 
ceiver of a rebate equally guilty with 
the giver. Among those active in this 
movement was Moore, then associated 
with the Prudential. The association’s 
recommendation met with the approval 
of the Insurance Committee and the bill 
was favorably acted upon by the legisla- 
ture. 

Early this year there came to the at- 
tention of members of the Underwriters 
Association what appeared to be well 
founded rumors that Moore, who had a 
short time previously’ severed his con- 
uection with the Prudential and identi- 
fied himself with the Mutual Benefit, 
was resorting to rebating in an en- 
deavor to “twist” policies of insurance 
from other companies to his own. In 
one case, that of Mr. Harry P. Sweetser, 
an attorney of Portland, direct evidence 
that Moore had rebated was furnished 
in Mr. Sweetser’s affiidavit, sworn to 
before a notary public, and setting forth 
that, early in December last, Moore had 
taken his note for $85 in full payment 
of the first year’s premium under a 
policy calling for a premium of $105. 
Mr. Sweetser’s affidavit, which recited 
very fully the details surrounding the 
alleged rebate, was prompted by the 
fact of Sweetser’s having unwittingly 
made himself liable under the anti-re 
bate law through the overtures of 
Moore. 

Refused to Make Any Defense. 

The affidavit was considered at a 


meeting of the Underwriters Associa- 
tion on February 25th last, at which 
meeting Moore was present. The as- 


sociation decided to make a thorough 
and impartial investigation before tak- 
ing any action and, for the purpose of 
such an investigation, a committee of 
three was appointed. This committee 
brought back to the association a re 
port that they had several times called 
upon Mr. Moore in an attempt to draw 
from him a statement in contradiction, 
explanation or extenuation of the alle- 
gations appearing in Mr. Sweetser’s af- 
fidavit, but that Mr. Moore had refused 
to make any defense whatsoever or set 
a time when he would make a defense. 
Th report added that, Mr. Sweetser’s 
affidavit not being in the slightest de- 
gree controverted by Moore, there were 
no avenues of further investigation 
open to the committee. The associa- 
tion thereupon voted to submit the evi- 
dence to the Insurance Commissioner 
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FREDERIC W. JENKINS, 
President Security Mutual Life Insurance Company. 


Frederic W. Jenkins, who was recent- 
ly elected president of the Security Mu- 
tual Life, was born in Rochester, N. Y., 
in May, 1859. On completing his aca- 
demic education he entered the law de- 
partment of the Columbia University. 
In 1884 he was admitted to the bar, 
three years later moving to Bingham- 
ton, where he has since resided, begin- 
ning his career at his chosen profession. 
He soon took up the study of corpora- 
tion law and was later called up to rep- 


for his consideration. The meeting ai 
which this action occurred was largely 
attended, practically all the companies 
operating in the state being represented. 
The vote was unanimous except for that 
of Moore himself. 

The data bearing on the charge 
against Moore was by Insurance Commis- 
sioner Carr referred to the Attorney- 
General of the state for an opinion as 
to the legal questions involved and was 
later turned over by the commission 
to County Attorney Connelly, who, after 
a personal investigation, caused a war- 
rant for Moore’s arrest to be issued 
and served. 

Moore was given a hearing this morn- 
ing. Judge Hill rendered a decision of 
probable Moore was released 
under bonds to appear at the May term 
of the Superior Court 

The Association’s Platform. 

The Maine Life Underwriters Asso 
ciation is affiliated with the National 
Association of Life Underwriters, which 
is made up of local organizations 
throughout the United States. The as- 
sociation stands for decency and cleanli- 
ness in the methods of the life insur- 
ance solicitor and a “‘square deal” alike 





cause. 






resent important interests in the high- 
est courts of New York state and before 
the United States Supreme Court. For 
nearly twenty years he has been the 
legal adviser of the Security Mutual, of 
which he is now president. During this 
period of twenty years, Mr. Jenkins has 
been a power in the affairs of the com- 
pany, has become intimately acquaint- 
ed with its workings, and to him is due 
a considerable share of the credit for 
the success the company has enjoyed. 
for policyholder, agent and company 
Its activities are specially directed 
against rebating and “twisting.” Re- 
bating is attacked because through it is 
wrought an unfair discrimination as be- 
tween individual applicants for insur- 
ance and because it is demoralizing in 
its effect alike upon policyholder and 
agent. “Twisting” (a term used to de- 
scribe the practice of influencing a 
policyholder to drop existing insurance 
in one company to take insurance in 
another) is condemned because, as the 
agent usually knows, the practice is gen- 
erally, if not almost without exception, 
WANTED: 

SUPERINTENDENT OF AGENCIES. 
ONE OF THE OLDEST AMERICAN 
OLD LINE LIFE INSURANCE COM 
PANIES DESIRES TO SECURE THE 
SERVICES OF A MAN OF ABILITY 
AS AN ORGANIZER AND MANAGER 
OF AGENCIES. 

PLEASE REPLY, STATING EXPERI- 
ENCE AND GIVING FULL NAME AND 
ADDRESS, TO P. O. BOX 2834, BOS.- 
TON, MASS. 

ALL COMMUNICATIONS WILL BE 
TREATED CONFIDENTIALLY IF SO 
DESIRED. 


April 23, 1908. 





accompanied by distinct loss to the in- 
sured. On this point a clever but un- 
scrupulous agent is frequently able to 
deceive the insured by reason of the 
latter’s lack of knowledge of the intrica- 
cies of the business. 


The Other Side. 

As a rule there are two sides to be 
considered in taking up any contro- 
versy. We are informed that the ac- 
counts printed thus far are decidedly 
biased against Mr. Moore. A _ well-in- 
formed field man who attended the 
hearing states that he is personally 
convinced that there was no rebate or 
offer of rebate, and that if Mr. Moore 
is indicted by the grand jury next 
month his defense upon trial of the 
case on its merits will be so complete 
that he will surely be discharged. 

The affidavit of the man who it is al- 
leged he rebated, and upon which the 
proceedings were brought, contains this 
clause: 

“I was shown by the people I was 
interviewing a copy of the Maine 
statutes in regard to rebates on insur- 
ance, and asked if I hadn’t better make 
a statement as to my position. I then 
stated emphatically that I had no state 
ment to make, and that the matter did 
not interest me as far as my connec- 
tion with Mr. Moore was concerned, 
that I thad accepted no rebate from 
him. (I did not consider that the con- 
tract was completed upon my part until 
the policy was accepted, and as I had 
returned the policy I did not 
inder the statute.)” 


com¢ 


Regret has been expressed that the 
matter should have been thrown into 
the criminal court without investiga- 


tion. It is stated that the Insuranc¢ 
‘ommissioner promised that a hearing 
would be given, but changed his mind 
without taking cognizance of the facts 





Inter-Southern Branching Out. 


Insurance Commissioner Love of 
Texas has issued a license permitting 
tne Inter-Southern Life of Louisville to 
do business in that state. L. A. Boli, 
Jr., former manager of the Citizens Lif« 
has been appointed South-Western man- 
ager for the _ MInter-Southern, cov- 
ering Oklahoma, Texas, and New 
Mexico, with headquarters in the Wil- 
son building, Dallas. The company con- 
templates entering three other States 
within the next two months, and has 
already secured managers for the terri 
tory. 





Colonel Edward R. Bowen for many 
years connected with the I. Layton 
Register Agency of Philadelphia died 
on the 6th inst. 





The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 
Are up-to-date in every re- 
spect,—includi g provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 
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INDUSTRIAL DE ARTMENT 


Saving a Lapse. 

Have you ever tried to save a lapse? 
an exchange asks. You will undoubt- 
edly say, “Yes.” But did you save it? 
That is the question. A lapse is often 
made by yourself, and you will notice 
the business (usually recent writing) 
like a vessel in an uncertain wind, is 
being held back by your neglecting to 
stand by the helm and back up the 
enthusiasm which was the means of 
securing that business. 

Again a lapse can be saved by reckon- 
ing with the arrears when they first 
show on the business, and not when 
the almost hopeless fourth week has 
arrived. Don’t wait for any of your 
policyholders to come to you. Go to 
them. Make appointments, keep them, 
be firm but respectful and they wili 
believe in you. 

Talk, know what you are saying and 
stand by what you say. A debt tells 
its own story and by that story men 
are known. Arrears, like the last man 
in a race, show bad form. 





The Utica, N. Y., district of the Metro- 
politan under the able management of 
Superintendent J. P. Mulhall is forging 
ahead at a fast gait. It stands No. 6 
in the country for total amount of ordi- 
nary, No. 1 in the Great Northern Terri- 
tory in ordinary and No. 3 in industrial. 
In combined results the district occu- 
pied first place in central New York. 
Superintendent Mulhall has demonstrat- 
ed his ability as an organizer and leader 
of men, and that Utica will always 
occupy a prominent position in the roll 
of honor under his leadership goes with- 
out saying. Chief Assistant Superin- 
tendent George H. Gregor, is still the 
leading light in the Utica district. By 
his concentration of mind, backed by 
honest efforts and persistent work, he 
has maintained the lead from the first; 
he is the leading assistant in central 
New York, as shown by home office 
bulletin issued April 13. Assistant S. 
A. Penney, of Ilion, stands No. 2 for 
central New York and also leads the 
detached assistants in the district. A. 
G. Gehrke, is the leader in ordinary 
writing for the district, having $10,590 
issued and paid for at the end of March 
30. Andrew Potocki is the predominat- 
ing light in industrial writing. 





Relative standing of twenty-five sup- 
erintendents of the Union Life of Can- 
ada: W. J. Clark, Hamilton; E. Gel- 
mas, Montreal; T. H. Wright, Toronto; 
W. E. Springford, Halifax; N. T. Leger, 
Quebec; A. B. Charles, Toronto; A. 
Towsley, Ottawa; S. J. Slack, Winni- 
peg; A. Bedard, Quebec; J. A. Barnier, 
Quebec; B. Taylor, Winnipeg; G. Mad- 
dox, Toronto; T. B. Harker, Toronto; 
E. Sutherland, Halifax; L. Methot, 
Montreal; E. C. Ludford, Toronto; W. 
Poirier, Montreal; P. Lachance, Mon- 
treal; O. Corbeil, Montreal; A. A. Jack- 
son, Montreal; C. Cameron, Winnipeg: 
E. Davidson, Ottawa; J. A. Tyers, Ham- 
ilton; D. Goudie, London; H. Cole, 
Toronto. 


Increase to and including April 6 of 
Colonial managers. Division A.: Har- 
lem, H. J. Whitaker; Pittsburgh, J. J. 
McLeod; Bronx, D. E. O'Neil; Williams- 
burgh, Louis Janson; New York, J. H. 
Christopher; Brooklyn, W. J. Burn. Di- 
Vision B.: Easton, J. W. Allbritton; 
Jersey City, W. L. Griffin; North Phila- 
delphia, L. S. Brown; Trenton, L. P. 
Welsh; West Philadelphia, B. I. Bowen; 
Newark, C. W. Hugg. Division C: 
Norristown, G. W. Fenimore; Camden, 
J. T. Evans; Paterson, J. C. Reilly; 
New Brunswick, P. Hughes; Hoboken, 
P. M. Leiffer. Division D: York, D. 
M. Hunter; Newburgh, J. G. Walsh; 
Harrisburg, E. W. Cranmer; Long 
Branch, J. F. Condon; South Philadel- 
phia, Inspector in Charge; Reading, S. 


C. Millard; Orange, J. C. Conley; 
Elizabeth, H. Morlock. Division E: 


Bayonne, S. Zelniker; Middletown, R. 
H. Galloway, Jr.; Yonkers, G. A. Spohr; 
Allentown, O. R. Phipps; Millville, H. 
R. Errickson; Dover, C. F. Johnson, Jr.; 
Atlantic City, Inspector in Charge. 





No doubt about the good work being 
done by the staff of the Clifton-Cincin- 
nati district of the Metropolitan. Super- 
intendent Johi Dolph is unusually good- 
humored and predicts the best year in 
the Clifton district’s history. 





Colonial appointments to assistancies: 

Christian Binder, Harlem; John B. 
Estelle, Brooklyn; Arthur’ Leibson, 
Bronx; Wilbur W. Ewan, Paterson. 





The Rochester, N. Y., district of the 
John Hancock is showing fair gains 
under the careful supervision of Super- 
intendent Murray. Rochester has never 
been noted as a great, or profitable in- 
dustrial center, but the John Hancock 
staff is getting its full quota of both 
ordinary and industrial, and by good, 
solid work hopes are entertained that 
the second quarter of 1908 will be a 
“hummer.” 





Colonial’s white banner list, based on 
increase per capita, January 6th and 
including April 6th: Norristown, G. W 
Fenimore; Jersey City, W. L Griffin; 
Long Branch, J. F. Condon; Easton, J. 
W. Allbritton; York, D. M. Hunter; Al 
lentown, O. R. Phipps; Newburgh, J 
G. Walsh; Camden, J. T. Evans; Harris 


burg, E. W. Cranmer; Middletown, R 
H. Galloway, Jr.; North Philadelphia, 
L. S. Brown; Bayonne, S. Zelniker: 


Orange, J. C. Conley; South 
phia, Inspector in Charge; 
J. Whitaker. 


Philadel- 
Harlem, H. 





The Germantown-Philadelphia Metro 
politan district may not be destined to 
win out as 1908 leaders, but just the 
same some good, honest work is being 
done and very creditable records are 
being made by individual members of 
the staff. Superintendent Holmes whilé 
not satisfied, is sanguine that his loyal 
boys intend to do their level best—and 
so they will. 





Relative standing of districts of th: 
Union Life of Canada. Basis of annual 
premium income increase (industrial, 
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quarter-a-week and ordinary). Division 
A: Hamilton, I. J. Heath; Halifax, L. 
B. Harlow; Winnipeg, D. J. Scott; Que- 
bec, J. P. Tremblay; Montreal, W. 
Paterson, Inspector of Agencies; To- 
ronto, R. M. Gifford; Ottawa, P. H. 
Villeneuve; London, J. E. Griffiths. 


Come, 





Ernest Von Kleeck, formerly general 
agent of the Ordinary department of 
the Prudential at Harrisburg, and later 
an assistant superintendent in the 
Philadelphia No. 3 district of the com- 
pany has been promoted to a superin- 
tendency in charge of Baltimore No, 1 
district, succeeding F. J. Johnson who 
was delegated to establish the Pruden- 
tial’'s business in San Francisco. Agents 
W. Bonkage and J. A. McIntyre of Balti- 
more No. 1 have been promoted to as- 
sistancies at San Francisco, following 
their old commanders. 





The Prudential has secured commodi- 


ous quarters for its new Industrial 
offices at San Francisco in Suite 605 
Central Realty Building. It will re- | 


commodious quarters to provide 
accommodations for the staff Superin- 
tendent F. J. Johnson will soon gather 
around him. If one thing stands out 
more prominently than another, in con- 
nection with his insurance career, it is 
the fact that he does things. 


quire 





On Saturday last Supt. S. R. Hankin- 
son of the Poughkeepsie district of the 
Prudential, gathered his staff of agents 
and assistants around him and intro- 
duced his successor in this district, Phil- 
lip G. Warner, who comes from Troy 
District, and is spoken of in the highest 
terms. Mr. Hankinson retires from ac- 
tive service and joints the superannu- 
ated veterans in the Old Guard of the 
Prudential, he having served this com- 
pany over twenty-nine years continuous 
service, and has been a superintendent 
over 15 years. Mr. Hankinson stated he 
worked for the company when its entire 
force did not number more than the 
number of men in the District staff 
here, thirty-five men. Both Mr. Hankin- 
son and Mr. Warner started to work 
with the company in the same district, 
viz., Philadelphia No. 1, and Mr. Warner 
has already seen over twenty years of 
active service. Mr. Hankinson will con- 
tinue to reside in Poughkeepsie and re- 
tain a connection with the district. 





The attention of Reliable Agents in search of desirable contracts is called to the 


JOHN HANCOCK 


Mutual Life Insurance Company 
OF BOSTON 


S. H. RHODES, President 


ROLAND O. LAMB, Vice-President 


WALTON L. CROCKER, Secretary 


None but the best forms of Life, Endowment, Term and Instalment Policies issued. See our 
Optional Annuity Policy. Good Agency contracts to the right men. 


FRANCIS MARSH, Manager for Eastern Massachusetts 
John Hancock Bidg, 202 Devonshire Street 


GEORGE L. STIMMEL, General Agent, 220 Broadway, New York 





J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial 





Life Insurance Company. 


The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, 


Endowment and Industrial Policies Is- 


sued on Favorable Terms. 
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RD BE I vi wis ink cecccccésices 


OVER— $3,500,000 


«ss ssssseesssesee ses. QWER—$60,000,000 


Total Payments to Policyholders since Organization NEARLY—$8,000,000 
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RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
‘ies depo-ited with the Auditor of State 
of the State of Indiana for the protection 
ef its policyholders, 

Has just issued new pol'cies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or 
Annui'y. 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





~ The Agent's Company. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
ad 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 


paper. Telephone 2497 John. 


HADLEY, G. A. WATSON, 
Editors. 


SWARTZ, 


B. F. 


Business Manager. 
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Subscription Price, $3.00 a year; Sin- 


gle Copies, 


15 cents. 


Entered-as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York. N. Y., under the Act of Congress 
of March 1879. 


AGENTS’ COMPANY. 


AN 


The discussion which has taken place 
relative to the 
company 


Agency 


Bulletin” 
insurance 
interesting 


such a 


formation of a fire 
insurance agents, is 


though 


least, even 
proposition seems impracticable. 
I the 
been the 
rs favoring the proj- 

its endorsement by 
the Association, or its officers. In fact, 
officers of the 


columns of 
for 


The fact that the 


opene d 


is well known that the 
look 
but 
wil- 


Association are not inclined to 


upon the proposition with favor, 
with a spirit of fairness have been 
other side. 
believe that this 
action of the 
While that 
the Association, 
great length of 


with 





issued by 


any 


publication is 


it could not survive 
connected 
the membership of the organization 
col- 
the 
publica- 
Associa- 


tion. But the publication of either news 


kept out of its 


mns. Anything of interest to 





itimate matter for 


‘ial organ of the 


or comment from the field does not im- 
I endorsemel any more than a news- 
paper endorses every act or remark 
vhict may chronicle 
While mar agents have advocated 
the formation of a company owned and 
controlled by agents, there are those 
who have expressed a disapproval of 
( 1 venture in the most emphatic 
rms. It is pointed out that the method 
) nsacting business is such that 


nust view with suspicion, 


} ty t hah 


encroachment 





ong this line. This does not necessa- 
ri mean that agent should not, if de- 
ed chase and own stock in a fire 
nsurance ¢ I mply because they 
ire gents n fact many companies 
} ee! ormed by the placing of 
oe ock with men who are to 
ecure the representation. Remarkable 
1 eem we cannot reca]l where 

( t Cor iT prove da pronounced 
cece e many such institutions 
ive been dismal failure others are 








struggling along in a large degree of 
uncertainty. 

The discussion as to the probable suc- 
cess of a company formed by agents, as 
appearing in the “Agency Bulletin” from 
time to time has, however, been a 
source of gratification to the officers of 
the Association in one particular, name- 
ly the suggestions brought out as re 
co-operation between companies 
and agents. While there must be a line 
of separation between company and 
agent, their interests meet in a remark- 
able number of ways affording oppor- 
tunity for mutually profitable service. 
Many such channels have been pointed 
discussions from time to 


gards 


out in these 
time. 


PUBLIC CONFIDENCE AND AGENTS 
ESSENTIAL. 


The statement is being made that 
since the beginning of this year, when 
twenty-three of the better class life in- 
surance companies withdrew from Wis- 
consin because of ill-advised legislation, 
the Northwestern has done a largely in- 
creased business in the state. This 
statement is untrue. The business of 
the Northwestern shows no such in- 
crease in Wisconsin as the increase in 
the company’s general business would 
lead the observer to expect. In other 
words, the Wisconsin business has not 
kept up with the increase in other 
states, and therefore the life insurance 
which the twenty-three withdrawing 
companies would have written had they 
remained in the state, instead of being 
secured by the Northwestern, simply 
has not been written at all. 

The above is taken from “Field 
Notes,” published by the Northwestern 
Mutual Life, and what a stinging re- 
buke it is to those responsible for the 
legislation which compelled life insur- 
ance companies to abandon Wisconsin! 

The people of the Badger State need 
the protection life insurance affords 
just as much to-day as ever before, but 
that they are not receiving it in the pro- 
enjoyed heretofore, is clearly 
evident. Twenty-three companies with- 
drawing from business activity and yet 
the returns of those remaining showing 
increase. What does it 
demonstrate? It may mean one of two 
things. 

First, confidence in life insurance 
through the enactment of unwise laws 
has been shattered and hesitation to in- 
in this channel as freely as here 
This is evident from the fact 
that the Northwestern Mutual, notwith 
standing the withdrawal of many com 
petitive companies, has not been able 
to make the percentage of increase se- 


portion 


no tangible 


vest 


tofore. 


cured in other states. 

Secondly, the experience in Wiscon- 
sin demonstrates that the agent is es- 
sential to the life insurance business. 
When twenty-three companies withdrew 
the State, general agents and 
crossed the border.  Solicit- 
took up other lines of business. 
What is the result? People are not 
taking out life insurance. They do not 
crowd up to a counter and struggle for 
Solicitors 
now operating in Wisconsin are prob- 
ably writing about as much business as 
previous to January 1st, which shows 
that the writing capacity is limited to 
the number of persons an individual 
can canvass in a manner such as re- 
quired to secure the name on the dot- 
ted The Northwestern hits the 


from 
managers 


ors 


position to be waited upon. 


line. 


nail on the head in the following para- 
graph: 

The layman is apt to assume that 
when competition is withdrawn, as hap- 
pened in Wisconsin, the companies re- 
maining will fall heir to the business 
which would otherwise have been secur- 
ed by the withdrawing companies, but 
this is not the experience. It is a pecu- 
liarity of the life insurance business 
that the more the subject is stirred up 
in a community by competitive solicit- 
ing, the more insurance will be written. 
Taking life insurance is the result of 
moral education and persuasion, and 
there is no community so hard to work 
for applications as one which has not 
been recently canvassed, unless it be 
one which has never been canvassed 
at all. 





LEST WE FORGET. 


In an address before the Chamber of 
Commerce of London, Eng., Whitelaw 
Reid, the American Ambassador to Eng- 
land, gave an interesting description 
of the rebuilding of San Francisco, 
which he termed a “modern miracle.” 
Ambassador Reid visited San Francisco 
twenty-two months after the _ earth- 
quake and conflagration. Of new San 
brancisco and its financia. condition he 


says: 
Everybody was in a rush. The town 
that had been growing feverishly 


enough through sixty years was being 
rebuilt in two. Ten thousand perma- 
nent buildings had either been completed 
or were well advanced in construction 
since the fire, at an outlay of about 
$100,000,000. One-third of the structures 
destroyed by the earthquake and fire 
had been replaced, and on a scale so 
much grander that the tioor space in 
this third practically equals the whole 
floor space destroyed. In December 
after the fire the San Francisco bank 
clearings were $196,000,000—over $30,- 
000,000 more than in the December be- 
fore the fire. By September, 1907, the 
savings banks deposits had grown to 
$157,000,000, and the deposits in State 
and National banks to $173,000,000 
more. 

The work wrought in the City of the 
Golden Gate has certainly been remark- 
able. The condition of the banks and 
existing evidence of sound financial 
strength and prosperity cannot but 
evoke admiration. They are testimoni- 
als to an heroic people who view ob- 
stacles only as things to be overcome. 
No amount of praise would be too elabo- 
rate in speaking of the ability shown 
in so quickly replacing chaos and deso- 
lation with order and business activity. 

There is a feature, however, which 
some may overlook, namely the part 
fire insurance companies played in the 
process of transformation. The in- 
demnity supplied by these institutions 
was the rock upon which San Francisco 
is pe.ng rebuilt; it was the guarantor 
which gave vitality and solidity to the 
banking system, making possible the ex- 
cellent showing referred to by Am- 
bassador Reid. 





THE CHELSEA FIRE. 





A visit among the ruins at Chelsea, 
Mass., convinces one of the terrible 
havoc wrought by the conflagration of 
April 12. In practically the entire burn- 
ed area there is scarcely a relic left to 
tell the story. Even the curb-stones on 
every street are bevelled off, the pieces 
of granite chips presenting the appear- 
ance of a stone quarry. Crossings on 
block paved streets, give the appear- 
ance of having passed 
earthquake. 


through an 
The foundation of one 
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large residence in the Bellingham dis- 
trict, actually melted under the terrific 
heat it was subjected to. It seems abso- 
lutely impossible for any force to pre- 


vent, or substance to withstand the 
flames which must have raged in 
Chelsea. 


After a week and a half of reflection, 
during which fragments have been col- 
lected, the only things saved seem to 
be fire insurance policies and deeds to 
property. 

Abundant evidence is forthcoming to 
show that notwithstanding the great 
excitement which prevailed this precau- 
tion was taken. 

Was the underwriting policy a mis. 
taken one? A conservative underwriter, 
going over the risks carried by his com- 
pany says that he could not consistently 
make any changes. In other words the 
company would again write every risk 
carried. The largest amount carried 
in any one block—the business section 
—was considerable less than $20,000. 
The risks well scattered, and 
every proper precaution in underwriti 
taken. pier all 

It was simply a clean sweep, and 
again demonstrates that the conflagra 
tion hazard cannot be eliminated as ar 
important factor in fire underwriting 


were 


ig 





RICH MEN AND LIFE INSURANCE. 

Elsewhere appears an article on this 
subject by Edward A. Woods, one of the 
best posted and most successful field 
Niahasgers, which has been revised for 
The Eastern Uuderwriter—the 
appearing originally in our 
June 1%, 1907. 

lo convince a wealth of a 
need for the life insurance 
affords is a task many solicitors shrink 
from, but it is a fact that a rich man 
needs life insurance to as great a de- 
gree as the poorer class. 

In this article, Mr. Woods points out 
in a convincing manner numerous reas 
ons which may be given as to why rich 
men should insure their lives. It is an 
article written experiences met 
from time to time, being therefore of a 
practical instead of theoretical nature. 
There are probably more large policies 
in force in the agency managed by Mr. 
Woods than in any other agency in the 
world, indicating that 
have been successful. 





article 
issue of 


man of 
protection 


from 


arguments used 





H. R. Vermilye, one of the capable 
home office men of the Washington Life 
has been honored by the appointment 
as Comptroller of the company, an of- 
fice which has just been created by the 
board of directors. Mr. Vermilye has 
had considerable experience in life in- 
surance field work, having previous to 


his connection with the Washington 
Life represented the Equitable Life. 
About ten years ago he joined forces 


with the Washington Life, and became 
a manager of one of its New York offi- 
ces. At the time John Tatlock assumed 
charge of the company as president, he 
recognized in Mr. Vermilye a man 
splendidly qualified for home office du- 
ties and tendered him the position of 
Auditor, which office he has filled with 
credit to himself and company. Mr. 
Vermilye is a graduate of Williams Col- 
lege, Class of 1890, and carries into his 
business life the high ideals inculcated 
by University training. 





The Equitable Life Assurance Society 
has invested a further sum of $100,000 
in New Orleans City Improvement 4 per 
cent. 


bonds. 





By Pres 
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CAPITAL TO BE INCREASED. 


Aggregate Stock of the Companies 
Forming the Pittsburg Underwrit- 
ers Will Be $2,500,000. 


Pittsburg, Pa., April 2ist.—A definite 
understanding has been arrived at by 
the managements of the companies 
comprising the Pittsburg Underwriters 
whereby the capital stock of each com- 
pany forming the association shall be 
$500,000; which means that four Pitts- 
burg companies propose increasing 
their capital from $200,000 to $500,000. 

The Pittsburg Underwriters was 
formed in 1898 by an underwriting 
agreement under which a policy was is- 
sued backed jointly by the Allemannia, 
Ben Franklin, Humboldt, National and 
Teutonia insurance companies of Pitts- 
burg, with Irvan Neckerman as man- 
ager. The capital of the Underwriters 
is $1,300,000; assets $5,121,214, and net 
surplus $1,540,983. 

The companies comprising the Pitts- 
burg Underwriters, together with the 
latter organization, have been remark- 
ably successful for the past seven or 
eight years and it is the purpose to 
branch out more extensively in the 
agency field as soon as the additional 
capital is paid in. 


The Individual Companies. 

\s above stated the Pittsburg Under- 
writers was formed by the Ben Frank- 
lin, Humboldt, National and Teutonia 
insurance companies of Allegheny and 
the Allemannia of Pittsburg. 

The Ben Franklin was organized in 
1866, and its principal officers are: 
Samuel McKnight, president; William 
A. Ford, secretary; Mr. Ford having 
charge of the underwriting. It has as- 
sets of $787,142; capital $200,000, and a 
net surplus of $170,258. The following 
table shows the growth since 1900 and 
loss ratio experienced: 








Loss 

Assets. Premiums. Ratio. 

1907 ..... $787,142 $489,951 41.30 
1906 ..... 683,258 371,177 41.76 
1905 ..... 609,669 303,375 40.26 
1900 ..... 320,159 113,476 68.05 


The Humboldt was launched in 1871, 
its principal officers being Fred Gwin- 
ner, Sr., and A. H. Trimble, secretary; 
Mr. Trimble being the underwriter. It 
possesses assets of $782,027, capital 
$200,000 and a net surplus of $255,276. 
Its figures for the table shown above 
are: 


Loss 

Assets. Premiums. Ratio. 

1907 ..... $782,027 $339,250 36.00 
1906 ..... 704,893 242,598 29.00 
1905 ..... 635,580 176,642 32.15 
1900 ..... 281,017 56,871 33.93 


The National was formed in 1866 and 
has a capital of $500,000. Its president 
is John Thompson, and its secretary, 
who has charge of the underwriting, H. 
M. Schmitt. The assets of the company 
are $1,574,853 and the net surplus $461,- 
154. The following table shows the 
growth of the company and favorable 
loss ratio experienced: 


Loss 

Assets. Premiums. Ratio. 

1907 ... $1,574,853 $618,265 31.23 
1906 ... 1,389,800 414,430 36.95 
1905 ... 882,564 361,710 31.57 
1900 ... 364,211 88,403 45.45 


The Teutonia was organized in 1871 
and has a capital of $200,000. Henry 
Gerwig is president and Charles W. 
Gerwig secretary. Its assets are $792,- 
196 and net surplus $286,108. The fol- 
lowing table shows the growth in pre- 
mium income and assets: 


Loss 

Assets. Premiums. Ratio. 

1907 ..... $792,496 $354,064 42.09 
1906 ..... 716,800 286,042 37.76 
1905 ..... 642,426 222,362 49.89 
1900 ..... 295,588 101,881 55.89 


The Allemannia was organized in 
1868, has a capital of $200,000, assets 
$1,179,168 and a net surplus of $360,- 
748. William Steinmeyer, president of 


the company, handles its financial af- 
fairs in a most successful manner; Sec- 
retary C. P. Kellerman, who was form- 
erly its home office special agent, takes 
care of the field force, and Assistant 
Secretary Charles B. Reiter, who is a 
master of detail, keeps the home office 
machinery working smoothly. The Alle- 
mannia has made exceptionally good 
progress during the past eight years, as 
will be noticed from the following: 


Loss 

Assets. Premiums. Ratio. 

1907 ... $1,179,168 $655,201 42.46 
1906 ... 1,051,067 566,453 33.83 
1905 ... 870,214 476,982 39.39 
1900 ... 541,943 322,616 57.76 


The Pittsburg Underwriters as stated 
above was formed in 1898 with Irvan 
Neckerman as manager. Mr. Necker- 
man is quite popular among the insur- 
ance fraternity of the Smoky City and 
is a clever, competent fire underwriter. 
Its record for the period given above is 
as follows: 

Loss 

Premiums. Ratio. 
$2,456,731 38.6 
1,880,698 36.0 


Assets. 
1907 ... $5,121,214 
1906 ... 4,552,458 
1905 ... 3,646,220 1,541,071 38.3 
1900 ... 1,811,848 686,753 55.4 
If the plan as at present contemplat- 
ed is carried out it will place the city 
of Pittsburg in an exceedingly conspic- 
uous position for strong fire insurance 
institutions. It will mean additional 
fire insurance capital aggregating $1,- 
200,000, and there is no doubt but that 
a substantial increase to the surplus ac- 
count will be made also. 





AGREEMENT NOT REACHED. 


S. E. T. A. Committee Still Undecided 
-About the Contingent Commission 
Question. 


Notwithstanding the report recently 
circulated that the managerial commit- 
tee appointed at the latest annual meet- 
ing of the South Eastern Tariff Associa- 
tion, to consider the contingent com- 
mission question, had decided to recom- 
mend the payment of five per cent. con- 
tingent in addition to the flat fifteen 
per cent., the Eastern Underwriter is 
reliably informed such is not the case. 
On the contrary, the committeemen are 
far from being agreed among them- 
selves as to what the recommendation 
sLould be. Some incline to the offer 
of tat twelve-and-one-half per cent. with 
ten per cent. contingent; others again 
favor a five per cent. contingent over 
the fifteen per cent., while several are 
strongly opposed to any change what- 
ever in present methods. 

The committee will meet again before 
the gathering of the South Eastern 
Tariff Association in May, and endeavor 
to agree upon a report. When this is 
received it will have to be threshed out 
on the convention floor, and perhaps as 
a last resort the question will be voted 
upon by company officers direct. 





Andrus Connects With Commonwealth. 


S .D. Andrus, now assistant manager 
of the Western department of the Pro- 
vidence-Washington, who will retire 
from the company’s service on the first 
proximo, has joined the staff of the 
Commonwealth of New York, and will 
look after its Western field. Mr. An- 
drus and Vice-President Joseph were in 
New York last week in conference with 
President Richards, when a _ contract 
with Mr. Andrus was signed. Immedi- 
ately after May 1st he will begin ap- 
pointing agents for the company at the 
leading points in the West. The Com- 
monwealth is now entering Indiana and 
Iowa. 





Two additional members—M. L. Dun- 
can, United States manager of the Svea, 
and A. R. Hosford, second assistant 
manager of the Royal were elected at 
the April meeting of the New York 
Board of Fire Underwriters. 


RATES WELL MAINTAINED. 


Agents in the District of Columbia De- 
termined to Prevent Demoralization. 


Washington, April 21.—Fully sixty- 
five per cent. of the local fire insurance 
agents of the District of Columbia are 
in agreement to maintain rates, and 
are taithtully living up to their volun 
tarily assumed pledge. While satisfied 
upon the tariff question the agents are 
sorely put too as how best to meet 
the commission practices of the North- 
western National Fire, which is credit- 
ed with allowing a liberal rebate to all 
comers regardless as to whether fire 
insurance constitutes their entire busi- 
ness, or is the merest side show. 

It is commonly understood that the 
Royal is experiencing no little difficulty 
in securing the substitution of its poli- 
cies for those of the Peoples Fire, of 
.,aSu.ngton, which latter company was 
recently purcnased by the powertul 
British corporation. Now that the re 
sources of the Royal are behind the 
policies of the Peoples, bankers who 
hold many of the contracts upon mort- 
gages are loath to surrender them; a 
proceeding that, of course, will bar the 
British company from liquidating the 
affairs of the Washington institution for 
several years. 

The concensus of opinion is that the 
old stockholders of the Peoples were in 
rare luck in selling out to the Royal 
before the rate difficulties in the dis 
trict became acute. While, through the 
peculiar nature of the preferred busi- 
ness in Washington the local institu- 
tions will long enjoy a considerable 
portion of it and at good paying tariffs 
they never again will get the rates had 
in former years. 

Just how the Royal will make out 
with its two local purchases, and thé 
fixed charges incurred therewith, re 
mains to be seen. 





NOT TO ENTER TEXAS. 
City of New York Fire to Cultivate 
Territory Nearer Home. 


Tne presence in Texas last week of 
J. Carroll French, secretary of the New 
York Fire and of the New York Plate 
Glass Insurance companies, both of this 
city, gave rise to the report that the 
former institution would shortly be en- 
tered in the Lone Star State To a rep- 
resentative of the Eastern Underwriter, 
Mr. French, newly back from Dallas, 
said his trip South was for observation 
purposes merely. It was highly improb- 
able, he volunteered, that tne City of 
New York Fire would not go into any 
new territory for two years at least 
The company is admitted to a number 
of states now, and hasnt begun to 
secure the representation therein pos- 
sible for it. In Pennsylvania, for ex- 
ample, a near-by commonwealth, and 
a highly desirable one from a fire un- 
derwriting standpoint, it has agencies 
in Philadelphia, Pittsburg and Harris- 
burg only. With such territory open, 
Secretary French concluded, it would 
be manifestly unwise to stray into dis 
tant and generally less deniable fields 





Disappears in the National Fire. 


The National of Hartford last week 
reinsured the entire business of the In 
surance Company of Tennessee, a Nash 
ville institution 

The Tennessee business of the Union 
of Philadelphia, at the same time was 
taken over by the Mechanics and Trad 
ers, of New Orleans, a subsidiary corpo- 
ration of the National Fire. 





Arranging for Agency Representation. 

Immediately the North State Fire, of 
treensboro, N. C., gains entrance into 
New Jersey, which it expects to very 
shortly, the following agents will begin 
writing for it in their respective cities: 

D. C. Covert, Asbury Park; T. A. H. 
Phillips, Atlantic City; C. A! Trow- 
bridge, Bast Orange; BPlizabeth Realty 
Company, Elizabeth; Emanuel and 
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Company, Long Branch; J. M. Osborn, 
Newark; C. H. Cramer, New Bruns- 
wick; Garrison, Rumsey and Company, 
Paterson; Boynton Bros., Perth Amboy, 
and B. M. Phillips and Company, Tren- 
ton. 

Edward E. Hall, of New York City, 
is general agent of the company, for 
the New England state, New York, New 
Jersey and Pennsylvania, and its entry 
into Jersey will be under his direction. 
Later, since the above was in type, 
Commissioner Watkins has licensed th 
company in New Jersey. 

Spontaneous combustion is thought 
to have caused tne fire on Friday in 
the Newark, N. J., tannery of E. 8S 


vvard and Company The property is 
thoroughly protected and the sprink- 
lers extinguished the fire. The water 


damage is estimated at $5,000. 


While testing a new boiler in the Pas 
saic Gas and Electric Works of the Pub- 
lic Service Corporation at Passaic, N 
J., on the 17th, three men were badly in 
jured by the boilers explosion; one so 
seriously that he has since died 

LONDON ;LLOYDS BADLY HiT. 

(Continued from Page 1.) 
writers in paying 
when the business has been very profit 
able, might be reversed, should this 
profit be turned into a heavy loss, and 
agents handling Lloyds policies must 
remem that, in the event of a dis 
pute ng, the only way to enforce a 
claim is to sue each Underwriter in 
London, or wherever he may be located, 
unless the Underwriters agree to abide 


losses heretofore, 







by the decision in a single test suit. 
Where an insurance company, or a 
group of individuals, denies liability 


under a fire insurance policy, every 
technicality in favor of the insurers is 
taken advantage of, against the insur 
ed. Should such a cours¢ e followed 
by the Lloyds Underwriters, the result 
would be great delay and expense, even 


if recovery were ultimately had 










Moreover,it must be remembered tha 
while the committee at Lloyds has ir 
its possession securities valued at mi 
lions of Is ‘ ng, t property 
of underwriting members leposited 
with the cor ttee as a guarantee that 
the will be promptly met 
nese j 
ne i 
a t 


writers, which 

this country 

agents and ‘ 

conservatism and reliability, have de- 
posits of £5,000 for each underwriter 
with the Lloyds committee, as a guar- 
antee of their acceptances this coun 
ry. 1 Sé leposits the 






he fire policyhold 
esponsibility o# 


ers 1s 


the men appear upon his 


policy that thsee mer 
are Underwriters at Lloyds is in itself 
a reasonable guarantee of their solven- 
cy, but failures have not been unknown 
even at Lloyds, and there appears to be 
a certain element of recklessness in 


the methods at present pursued by vari 
cus groups which may easily result in 
a harvest cf fires that would tax the 
resources Of these Underwriters, who 
have been “gambling” on fire risks in 
this country. Moreover, the 
bility of the underwriters varies almost 
as greatly as that of the stock insur- 
ance companies writing here 

Only recently we learned of 


responsi 


Lloyds policy of £150,000 issued to a 
jewelry house in this city VE g as 
a “floater” and representing its entire 
line of fire insurance T y cov 





ered a variety of hazards, besides the 
fire risk, and was written at a lower 
rate than that for the fire risk alone in 
this city. This does not appeal to us 
as particularly conservative on the part 
of either the Underwriters or the busi 





ness house 

This is a subject which requires the 
very careful consideration of business 
men. 
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EW YORK FIRE REPORT. 


SECURITY VALUES NOT UNIFORM. 








Preliminary Figures Issued By Superin- 





tendent Kelsey Showing Results For 
1907. 

Superintendent Otto Kelsey of the 
New York Insurance Department has 
submitted his preliminary report cov- 
ering the business of fire and marine 
insurance for the year 1907, which 


includes several statistical tables. 

Table I. shows the amount and char- 
acter of the assets of the fire and fire- 
marine insurance companies of this 
country and foreign fire insurance com- 
panies of other countries, United States 
branches, doing business in this State 
on December 31, 1907. The aggregate 
is $432,054,581.19, classified as follows: 
New York joint-stock companies, $124,- 
801,516.96; joint-stock companies of 
other States, $208,009,053.93; foreign 
fire insurance companies, United States 
branches, $97,552,856.37; New York mu- 
tuals, $584,874.54; mutuals of other 
States, $1,106,279.39. Compared with 
1906, these figures show an aggregate 
increase of $13,960,853.70. 

Table II. gives the liabilities of these 
companies. Excepting capital, the 
figures are: New York joint-stock com. 
panies, $67,377,780.17; other States’ 
joint-stock companies, $120,745,555.81; 
foreign fire insurance companies, of 
other countries, United States branches, 
$66,058,976.47; New York mutuals, 


$48,502.43; other States’ mutuals, $616,- 
423.98; total $254,847,238.86; an _ in- 
crease of $10,386.524.01. The total 


amount of capital for 1907 is $68,430,004. 


Table III. gives the character and 
source of income for the year, the 
aggregate of which is $286,189,047.93. 


The net excess of income over disburse- 
ments is $39,622,858.98. One hundred 
and fifty-four companies received $42,- 
185,523.31 more than they disbursed, 
and twenty companies disbursed $2,- 
562,664.33 more than they received. 
This table also indicates the compa- 
nies which unite with a fire, a marine 
business. 

Table IV. shows the disbursements, 
itemized and in gross, the total amount 
being $246,566,188.95, which was $101,- 
320,976.91 less than was reported for 
1906. 

Table V. shows the American capital 


of foreign companies, under section 27, 
chapter 690, laws of 1892, to be $16,- 


364,627.45, an increase of $1,021,012.32, 
compared with the amount reported 
for 1906. 

Table VI. gives the American assets 


of foreign marine companies. : 
Table VII. exhibits the business done 
by all the fire, fire-emarine and marine 
insurance companies which made re- 
turns to this department, showing pre- 
miums written and amount of insur- 
ance in force. From this table it ap- 
pears that 190 companies at the close 
of the year were covering $35,920,850,- 
152 of risks in force. During the year 
companies, for $381,519,522.90 in 
gross premiums, undertook to carry 
$37,372,795,520 of risks, an average pre- 
mium of 1.02 tor every $100 insured. 
Table VIII. shows the disposition of 
the income—$271,175,492.13 was re- 
ceived in premiums; $128,950,508.88 
was paid for losses; $120,148,367.35 for 


said 


miscellaneous disbursements and $9,- 
830,244.88 for dividends. 

Table Ia. is an exhibit of the busi- 
ness done in New York by the joint- 


stock fire companies of this and other 


state and countries, and by the mutu- 
als of this and other States. 
The. fire premiums received were 


$42,080,333.89; fire losses paid, $20,439,- 
N16.86; fire incurred, $21,732,- 
395.74; showing an apparent net excess 
of fire premiums received over fire 
losses incurred of $20,347,938.15 
The estimated expense for the 
saction of this business is $14,026,77 


losses 


tran- 


7.96, 


which if added to the incurred losses 
makes a total of $35,759,173.70. 

The amount of fire risks written in 
1906 was $5,178,707,387; in 1907, $5,440,- 
407,457, an increase of $261,700,070. 
The amount of marine and inland 
risks written in 1906 was $504,636,639; 
in 1907, $581,595,818, an increase of 
$76,959,174. 

The list of companies authorized to 
transact business in the State include 
47 New York joint-stock fire and 
marine companies; 93 of other States; 
5 New York mutuals; 1 out of State 
mutual and 45 foreign joint-stock com- 
panies; a total of 191. 

General Summary. 

At the close of the year i:07 the fire, 
fire-marine and marine insurance com- 
panies doing business in this state 
were possessed of $454,370,298 of ad- 
mitted assets, not including assets held 
abroad nor premium notes of mutua) 
companies, an increase of $13,619,357 
as compared with 1906. The liabilities 
of these companies, excepting scrip 
and capital, were $269,285,909, an in- 
crease of $9,740,725 over the return of 
preceding year. ‘rhe income was 
$298,410,095, and the disbursements 
were $258,929,121, a decrease, as com- 
pared with 1906, of $66,760,273 in income 
and a decrease of $100,294,726 in dis- 
bursements. The whole number of 
companies reporting in 1907 was 191, 
being 14 more than in 1906. 

Companies Admitted. 


During the year 1907 the following 
companies were admitted to do _ busi- 
ness in the Empire State: 

Allegheny Fire of Pittsburg; Ameri- 
can National of Rock Island; Atlanta 
Home of Georgia; Austin Fire of Dal- 
las; Commonwealth of Dallas; German 


Union of Baltimore of Wilmington; Im- 
perial of Denver; Insurance Company 
of the State of Illinois of Rock Island; 
New England of Providence; North 
State of Greensboro; Northwestern 
Fire and Marine of Minneapolis; Ohio 
German vof Toledo; Rhode Island of 
Providence; Sun of New Orleans; 
Washington rire of Seattle; Winona 
Fire of Minneapolis, Minn. 

The First Russian and Russian Re- 
insurance companies of St. Petersburg 
were also admitted to do business dur- 
ing the year. 

she following companies withdrew: 
New Jersey Fire, Star of Louisville, 
Alliance of London and Union of Lon- 
don. 





Due to Slow Co!lections. 





Inability to make prompt collections 
has forced George W. McWilliams and 
Company of Altoona, Pa., to make an 
assignment. The companies in the 
agency include the Allegheny, Armenia, 
Camden, Commercial Union, Conti- 
nental, Fidelity, Franklin, Globe-Rut- 
gers, Jefferson, Michigan Commercial, 
Ohio German, Southern of New Orleans, 
Standard of N. J. and the Teutonia fire 
insurance companies; American  Fi- 
delity, Fidelity and Casualty, Lloyd’s 
Plate Glass and the Travelers casualty 
companies. 





The Ohio German, of 1 vuiedo, has ap- 
pointed M. W. Nash, of Greensboro, N. 
C., its general agent for North and 
South Carolina. 


ITS SECOND ANNUAL. 


Elizabeth Local Agents Association 
Hold Enjoyable Dinner. 





At the Imperial, Newark, one even- 
ing last week, members of the Eliza- 
beth, N. J., Board of Fire Underwriters, 
held a beefsteak dinner. E. J. Haynes, 
Jr., president of the Underwriters As- 
sociation of the Middle Department, 
was toastmaster of the occasion, and 
acquitted himself, as usual, most credit- 
ably. Mr. Haynes, when himself called 
upon by Vice-President L. O’Donnell, 
for a speech, touched: upon the social 
side of the organization, and how it 
could work for the general betterment 
of the business. 

Secretary E. B. Creighton of te Mid- 
dle Department, made a much appreci- 
ated address upon “Schedule Rating,” 
a subject of which he has peculiar 
knowledge. 

“Cooperation—when not oppressive 
is beneficial,’ was the title of a most 
interesting address by Judge Clark M. 
Whittemore, a leading lawyer of Eliza- 
beth and until lately a prominent in- 
surance agent as well. 

Brief and pithy remarks were made 
by Special Agents Frink, of the British 


America and Buwhler of the Northern 
Assurance companies. 
Features of the evening were the 


monologues of Professor Armour, and 
the quartet singing by members of the 
Newark manenchoir. 

The Elizabeth Board is an admirable 
organization, its affairs being conduct- 


ed in the same intelligent spirit of 
good fellowship that governs its ban- 
quets. No wonder there isn’t a non- 


board agent in the city. 





FIELD MEN TO BE INVITED. 





Maine Local Agents Are Arranging In- 
teresting Program For Annual 
Meeting. 

The annual meeting of the Maine As 
sociation of Local Fire Insurance Agents 
will probably be held in Portland 
July 8 and 9. The officers are making 
arrangements for a midsummer meet- 
ing to be held at the Falmouth Hotel. 
On the first day there will be a busi- 
ness meeting, with practical talks and 
discussions by insurance men and de- 
bates on questions of local concern to 
the agents. The following day it is pro 
posed to devote largely to recreation, 
taking a private steamer to Casco Bay 
for a clambake, shore dinner and the 
usual shore recreations. One object 
of the meeting is to bring the local 
agents in Maine into closer touch with 
the field men, to whom a special in- 

vitation will be extended. 








Quits Louisiana. 





Feeling that the fire underwriting 
conditions in Louisiana are not pro- 
pitious for money making in the early 
future, the management of the North- 
ern of New York, determined to with- 
draw the company from the state, and 
cease all business there. It has been 
represented for the past four years by 
the New Orleans general agency firm 
of Emery and Norton. 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMOEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
NORTHERN INSURANCE CO., of New York. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio. 


100 WILLIAM STREET - 


New York. 


} 
{ 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 
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HON. GEO. A COX, 

President. 
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COMPETENT EMPLOYEES 


ready with expert advice and 
suggestions to wait upon you; 
modern methods employed; 
perfect facilities—are a few of 
the qualifications which give 
our Local Fire Insurance 
Agency Offices the reputation 
of being the best. Brokers 
recognize it. 


FRED. S. JAMES & CO., Agents 


173 La Salle Street, - - Chicago. 
84 William Street, - - New York. 
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“A NEW. SAN  PRANGISCO, 


CREDIT TO AMERICAN ENERGY. 





Wonderful Progress Achieved in Re- 
building the Metropolis of the 
West Coast. 


Although but two years have elapsed 


since the metropolis of the Pacific 
Coast—San Francisco—was_ wrecked 
by a series of earthquakes and later 


swept by a conflagration; the two com- 
bining to inflict a monetary loss of hun- 
dreds of millions of dollars, the citi- 
zens of the city, with an energy and 
capacity peculiarly American, have re- 
built the city upon lines infinitely more 
enduring and artistic than formerly. 
In the current number of the “Sunset 
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Francisco in the front.rank of world 
cities in the matter of protection against 
fire. As a result insurance rates will 
be reduced so materially that the sav- 
ing from this source will pay the en- 
tire cost of tae improvements in five 
to six years. 

An expenditure of $5,500,000 is pro- 
posed to establish a high-pressure water 
system, second to none in existence for 
which a complete plan has been pre- 
pared. A bond issue for this amount 
has been recommended to the people of 
San Francisco by the board of super- 
visors and the proposition will be 
voted upon this coming May. 

Cceans of Water. 

Of the two great improvements here- 

in alluded to for the benefit of San 


Francisco, the plan of the high-pressure 





FIRE UNDERWRITERS SURVEY OF SAN FRANCISCO. 


Showing Location of New Steel and Céncrete Fire-proof Buildings, 


the Full 


Black Representing the Steel and the Shaded the Concrete Structures. 


Magazine” the story of what has been 
done in rebuilding the almost obliter- 
ated city, and how it has been accom- 
plished, is told admirably through the 
medium of text and illustrations. 

From an official survey we reproduce 
a diagram herewith showing the loca- 
tion of the fire-proof buildings (177) in 
process of erection throughout the mer- 
cantile section of San Francisco. 

That the city despite its harrowing 
experiences is now deemed a desirable 
one from a fire insurance standpoint is 
well evidenced by the number of com- 
panies that have recently established 
agencies there. 

The subject of the fire protective fa- 
cilities is thus reviewed. 


FOR FIRE PROTECTION. 


Summarizing the work already per- 
formed or contemplated in the matter 
of the city’s fire protection, Commis- 
sioner Bernard J. Faymonville (who is 
likewise vice-president of the Fireman’s 
Fund Insurance Company) writes: 

Jreat improvements are projected 
which, when completed, will place San 


water system is the more entitled to 
description. It will consist of a net- 
work of the highest grade of pipe, rang- 
ing from eight to twenty-four inches 
in diameter, anu will cover all the busi- 
ress section of San Francisco, and the 
residential district as far west as De- 
visadero street, and to the south as 


far ag Twenty-ninth street. The sys- 
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tem will be so arranged in units that 
if any break should occur, a unit even 
so small as one biock, can be cut out 
without interfering with the efficiency 
of the balance of the system. The gen- 
eral scheme, although it has been 
designated as an auxiliary salt water 
system, will practically be a fresh 
water project as the initial pressure in 
the pipes will be derived from a series 
of fresh water reservoirs, and the pipes 
will at all times be filled with fresh 
water except in cases of emergency. 


Reservoirs on Twin Peaks. 


There will be one fresh water reser- 


voir on the top of Twin Peaks with a | 


capacity of ten million gallons, the ele- 
vation being seven hundred and 
five feet. An additional reservoir 
be erected at an elevation of five 
hundred and thirty feet, with a capac- 
ity of six hundred thousand gallons. 
A third reservoir will be erected on 
Clay street hill at an elevation of three 
hundred and twenty feet, and a capac 
ity of one million gallons. All these 
reservoirs will be connected by double 
lines of pipe, so that the destruction 
of any one line will not deprive a reser- 
voir of the feeding advantages from the 
other reservoirs. The full capacity of 
these three reservoirs will be equal to 
the continuous delivery of twenty of the 
city’s ordinary steam engines for a 
period of sixteen hours, and on account 
of the elevation, the initial pressure of 








the hydrants will be such as to prac- 
tically do away wit... the necessity for 
steam engines. The fresh water reser 
voirs be kept filled by two pump- 
ing stations in the Mission district 
where a splendid subterranean flow of 
fresh water exists. These two pump- 
ing stations will have a capacity of 


four million gallons per day. 

For the establishment of a 
rical fire and police system the 
people will vote On an appropriation of 
$250,000, as proposed 

The hasty 
population 
great San 
up congested frame 
tial conflagration hazard, probably un- 
paralleled in modern times. With a 
somewhat impaired water supply, and 
poorly provided but efficient and earn- 
est fire department, the resourcefulness 
and recuperative spirit of the San 
Francisco people soon manifested it 
self. This will be an actuating force 
in the future. 

To Pump The Sea Dry. 

also contemplate two 
water pumping stations 
shores of the bay in op- 
These 


splendid 
loct 
elect 


shifting of the centers of 
and trade caused by the 
Francisco conflagration 


districts of poten 


The plans 
powerful salt 
located on the 


posite sections of the city. 

pumping stations will be modern in 
every respect. Each statien will be oi 
sufficient size for the installation ot! 


capable of pumping sixteen 
gallons of salt water per min- 
three hundred 
These stations 


machinery 
thousand 
ute against a pressure of 
pounds per square inch. 


will be of fireproof construction, and 
will be so interconnected by pipes that 
the destruction of one station will not 
seriously affect the usefulness of that 
part of the system that remains intact 
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Steam will be kept up in these stations 
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at all times so that they can be put into 
immediate use if the fresh water sup- 
ply should fail. 

Powerful Fire Boats. 

Two modern, powerful fire boats for 
the protection of the waterfront are 
also proposed. The main pipes lead- 
ing from the general network will be 
laid to the outer edge of twenty-three 
of the waterfront wharves, so that in 
ease of necessity the fire boats can 
also pump directly into the general sys- 
tem, supplementing the supply from 
the fresh water reservoirs, and the 
permanent salt water pumping stations. 
It is also proposed to install a separate 
and independent telephone system eon- 
necting the various pumping plants, 
fire boats and fire department stations. 

Big Cisterns. 

The scheme also provides for the 
building of one hundred first-class, re- 
enforced concrete cisterns in different 
parts of the city where, on account of 
any possible damage, they will be of 
the greatest use. These cisterns will 
be of one hundred thousands gallons 
capacity each. The plans for this sys- 
tem, by request of the Board of Under- 
writers of the Pacific, have been care- 
fully and critically examined by W. C. 
Robinson, chief hydraulic engineer for 
the National Board of Underwriters, 
and one of the highest authorities in 
the United States, and such suggestions 
as have been made by him have been 
adopted. 





NOTES FROM ALBANY. 


Recent Happenings of Interest at the 
Capitol City. 


Albany, April 22.—Representatives 
of the Sanborn (Insurance) Map Com- 
pany are now at work in the city. Once 
their surveys are completed the compa- 
ny will publish two volumes of Albany 
and one of Rensselaer. 

Goldsmith C. Stephens has taken the 
local agency of the North British and 
Mercantile of New York. 

The Peter Cooper Fire has appointed 
Frederick W. Gibhard, its representa- 
tive for Albany. 

All members of the Albany Board of 
Fire Underwriters are now members of 
the New York State Association of 
Local Fire Insurance Agents, having fol- 
lowed the example of Syracuse and 
other cities in this respect. 

J. Watson Dwight has recently been 
appointed agent for the Ben Franklin 
Fire of Allegheny. 

At a meeting of the Albany Board of 
Underwriters held to-day the following 
officers were elected for the ensuing 
year: Peter D. Kiernan, president; Ed- 
gar M. Griffith, vice-president; George 
H. Russell, treasurer; Fred. W. Cook, 
secretary and surveyor. 

The agency of the British America 
has been transferred from the office of 
Geo. H. Russell & Son to that of Com- 
merford and Dolan. 

The Norwich Union has left McElroy 
& Hahn and appointed as its Albany 
agents the Public Realty Co. 





Manhattan Skyscrapers. 

A count of the skyscrapers on Man- 
hattan Island has been made, and it 
shows that 540 buildings of ten or more 
stories have been erected since 1890. 
Twelve stories is the favorite number 
above ten apparently, for the Building 
Department's records show that 169 
twelve-story structures have been built 
or are now under way. There are thir- 
teen thirteen-story buildings, a singular 
coincidence. 

Less than a dozen years ago the 
American Surety building, at 100 Broad- 
way, twenty stories high, was a world 
wonder The Singer Building rises 
forty-one stories, and the Metropolitan 
Life, now under construction, will break 
the record with forty-eight.—Harper’s 
Weekly.” 


CO-OPERATING COMPANIES. 
Applications for Enrollment Made Since 
List Was Published—Some 
Agents Retaliating. 


It is stated that since the publication 
of the list of companies co-operating 
with the National Association of Local 
Fire Insurance Agents in the matter of 
Overhead writing, several companies 
not included in the list have made ap- 
plication to be included in the list. 

On the other hand there is a substan- 
tial sentiment among local agents who 
are members of the Association, and 
who represent companies which have 
been dropped from the list of co-operat- 
ing companies, to withdraw from mem- 
bership in the Association because of 
publicity given along this line. 

Thus far no publicity has been given 
as to the list of companies not classed 
as co-operating companies and there is 
considerable speculation as to what the 
action of the Association may be in this 
particular. 





REBATING IN FIRE INSURANCE. 


Massachusetts Legislature Passes Bill 
Prohibiting Same—Assured Must 
Give Testimony When Requested. 


The bill introduced in Massachusetts 
by John M. Stevenson of Pittsfield, 
which prohibits rebating in fire insur- 
ance, was favorably reported by the 
Insurance Committee and has passed 
boca branches of the wegislature. It 
reads as follows: 

“Section 1. No insurance company 
other than life, doing business in this 
commonwealth, nor any agent, sub- 
agent or broker thereof, shall offer to 
pay or allow as inducement to insur- 
ance, any rebate of premium payable 
on the policy, or any special favor or 
advantage in the dividends or other 
benefits to accrue thereon, on any valua- 
ble consideration or inducement not 
specified in the policy contract of in- 
surance; or give, sell or purchase or 
offer to give, sell or purchase as in- 
ducement to insurance or in connection 
therewith, any stocks, bonds or other 
securities of any insurance company or 
other corporation, association or part- 
nership, or any dividends or profits ac- 
crued thereon, or anything of value 
whatsoever, not specified in the policy 

“Section 2. No person shall receive 
or accept from any company or agent, 
sub-agent, broker or any other person, 
any such rebate or premium payable on 
the policy, or any special favor or ad- 
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vantage in the dividends or other bene 
fits to accrue thereon, or any valuable 
consideration or inducement not speci- 
fied in the policy of insurance. No per- 
son shall be excused from testifying, or 
from producing any books, papers, con- 
tracts, agreements or documents at the 
trial of any other person charged with 
violation of any provision of this sec- 
tion, on the ground that such testimony 
or evidence may tend to incriminate, 
but no person shall be prosecuted for 
any act, concerning which he shall be 
compelled to so testify or produce evi- 
dence, documentary or otherwise, ex- 
cept for perjury committed in so testi- 
fying. 

“Section 3. Whoever violates any 
provision of this act shall be punished 
by a fine not more than two hundred 
dollars.” 

The bill was amended on final passage 
to exclude marine, inland and transpor- 
tation insurance from the prohibitions 
of the measure. 





WANT BETTER UNDERSTANDING. 


Local Agents Puzzled About Competi- 
tion of Factory and Other Com- 
pany Associations. 





Local agents throughout the West 
and South are considerably stirred up 
over the competition of the Factory In- 
surance associations, both Eastern and 
Western, and like company business- 
seeking organizations. The agents at 
Minneapolis and St. Paul especially are 
wrought up over the matter and have 
expressed themselves rather emphati- 
cally upon the subject. It is felt thai 
there should be a better understanding 
between the local men and the company 
executives, as to association competi- 
tion, and it is reported the subject will 
be prominently discussed at the next 
annual convention of the agents’ organ- 
ization. 

The agents, moreover, are taking a 
keen interest in the scope and methods 
of the “Loomis” electrical bureau of 
New York which is a combination form- 
ed for writing electrically equipped 
street railway properties. 





Within the past week the placing of 
the $1,500,000 of the Union Railway 
Company of New York City, has been 
given to Marsh and McLennan, of Chi- 
cago and New York. The line runs 
through Westchester county; its equip 
ment is of comparatively recent con- 
struction, and the property is in much 
better shape than that of the average 
street railway line of the metropolis. 
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HARD TO GET. 


Information Not Volunteered to New 
Western Manager of Providence 
Washington. 





Ss. T. Collins, the new Western man- 
ager of the Providence Washington is 
said to be finding it difficult to obtain 
information from the Western depart- 
ment. He is cleaning up his work at 
the receiver’s office of the Traders but 
desires to get in touch with his new 
position. Assistant Manager Andrus, 
who leaves the company amid great 
personal disappointment, has assumed 
a sphinx-like attitude. Mr. Collins is 
rounding up special agency timber and 
hopes to land some good men. 

At the recent Western Union meeting 
Vice-President Dunlop complained to 
some managers that their field men 
were “knocking” the “P. W.” because 
Mr. Andrus was not promoted. 

He also let it be known that he did 
not particularly enjoy the Western 
papers that gave more prominence to 
Mr. Andrus’ resignation than Mr. Col- 
lins’ appointment. Vice-President Dun- 
lop says that no hope was ever held 
out to Mr. Andrus that he might become 
manager. Mr. Andrus’ friends, how- 
ever, started out to land the job for 
him. As Vice-President Dunlop told a 
friend at the Union meeting: 

‘We made one appointment to please 
La Salle street which was not satis- 
factory to us, we decided this time to 
select what we deemed the best man 
for the Providence Washington.” 





OVERHEAD WRITING AGREEMENT. 


Los Angeles Board Enters Into Agree- 
ment With Companies—Local 
Agents Association soomed. 


The Los Angeles (Cal.) Fire Under- 
writers’ Association, through its execu- 
tive committee, has entered into an 
agreement with all companies respect- 
ing the matter of overhead writing in 
that city, the agreement being along 
the lines of that of the National Associa- 
tion, namely, that insurance may be 
accepted from non-resident brokers 
controlling a risk, provided a commis- 
sion is paid to the Los .ngeles agents 
of ..e company. 

.ue executive committee of the Los 
angeles, Cal., Fire Underwriters’ As- 
sociation has issued a circular to all 
members, asking them to join the Na- 
tional Association. A number of agents 
have already done so and it is expected 
that all will come in. 





A NICE BUNCH. 





Aggregation of Weaklings Represented 
by New York Surplus Line Agents. 
The surplus line firm of W. L. Petti- 

bone & Co. of New York are writing to 

Pennsylvania brokers seeking business 

and offering the following list of com- 

panies: Standard Ins. Co., Keokuk, 
lowa; Springfield Underwriters Mutual, 

Springfield, Ohio; Liberty Mutual Ins. 

Co., Philadelphia, Pa.; Lincoln Mutual 

Ins. Co., Philadelphia, Pa.; King Ins. 

Co., England; Security Mutual Ins. Co., 

Chatfield, Minn.; Eastern Underwriters, 

Philadelphia, Pa.; Globe Fire Under- 

writers, Little Rock, Ark.; Cincinnati 

Mutual, Cincinnati, Ohio; Oklahoma 

Fire Ins. Co., Oklahoma City, Okla.; 

Hearts of Oak Ins. Co., London, Eng.; 

London Lloyds, London. 

The Standard, Keokuk, Iowa, has 
$100,000 capital and $9,049 net surplus. 

The Hearts of Oak, King, and Lloyds 
of London, England, are all three unli- 
censed companies. 

The Liberty and Lincoln Mutuals of 
Philadelphia issue jointly the policy of 
the “Eastern Underwriters.” Both are 
mutual companies, the Liberty having 
(1906 figures) $7,547 assets to cover 
$724,782 of insurance on the all-cash 
plan; and the Lincoln having (1906 fig- 
ures) $6,482 of assets with $232,125 of 
insurance on the all-cash plan. In addi- 
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tion the Liberty has $216,025 of assess- 
able insurance and the Lincoln $84,500. 

The Cincinnati Mutual reported last 
year a surplus of $2,695.16. It had in 
force $1,126,891 of insurance. 

The Springfield Underwriters Mutual 
reported last year a surplus of $2,866.68. 
It had in force $1,904,491 of insurance. 

The Security Mutual of Chatfield, 
Minn., made a little better report, show- 
ing $33,888 surplus. It had in force, 
1906, $4,382,262 of insurance. 

We have no records of the Globe Fire 
Underwriters of Little Rock, Ark., and 
the Oklahoma Fire of Oklahoma City, 
Okla., but presume they are not much 
better than the remainder of the bunch. 

None of the above companies are li- 
censed in New York or in Pennsylvania. 
—‘“Insurance World.” 





TESTING BUILDING MATERIAL. 


Experiments Conducted by the Govern- 
ment Demonstrate Superiority of 
Brick Construction. 


R.cnard L. Humphrey, engineer in 
charge of the Structural Material Lab- 
oratories of the Geological Survey, has 
just completed a series of elaborate 
tests of building material with a view 
to ascertaining definitely the relative 
ability of various building materials to 
withstand heat. 

“While these tests are not conclu- 
sive,’ Dr. Smith of the Geological Sur- 
vey in speaking of the tests said, “they 
show a number of facts. The bricks 
probably withstand the tests better than 
any other material. Fifty per cent. of 
tne new bricks used were split, while 
from 60 to 70 per cent. of the old bricks 
were not damaged. The natural build- 
ing stone behaved worst of all. The 
almost complete destruction of these 
stones precludes them from any com- 
parison. The sandstone panel entirely 
collapsed soon after the test started.” 

The testing engineers reported that 
it was difficult to say which particular 
form of concrete sustained the least 
damage. But in no case did the damage 
extend more than an inch and a half 
below the surface. The mortars mixed 
with the greatest amount of water 
showed the best results. 





Placing City Railway Business. 





Companies are once more writing 
freely business of the local street rail- 
way lines handled by Henry W. Brown 
and Company, of Philadelphia, and 
Marsh and McLennan of New York and 
Chicago. As now managed the risk 
is very different from what it was for- 
merly, and badly as the insurance com- 
panies have been hit upon the New 
York Street Railway business, they un- 
hesitatingly assume renewed hazards. 
Individual companies are said to have 
taken as high as $50,000 upon a sprink- 
lered barn, and $10,000, where such 
protection is lacking. 
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Suburban Fire Insurance —xchange Re. 
elects Former Officers, Association 
Gaining in Strength. 


At the assembly rooms of the New 
York Board of Fire Underwriters on 
Tuesday, was held the annual meeting 
of tne recently formed Suburban Fire 
Insurance Exchange, George W. Hoyt 
was reelected president without sugges- 
tion of opposition, and in like manner 
S. A. Reed was again chosen secretary. 

The executive committee is composed 
of Messrs. McCord, Hanover (chair- 
man); Kelly, Westchester; Ludlum, 
Home; Babb, Northern; Day, Royal; 
Lindsley, Fire Association; Durham, 
Firemen’s, Newark; Bissell, Hartford; 
Smith, National; Prentice, Pennsyl- 
vania and Comstock, of Wood Brothers 
and Comstock. 

Mr. Comstock’s election is a compli- 
ment to the firm with which he is 
identified, and is moreover a recognition 
ot his personal and professional quali- 
ties. 

All predictions to the contrary not- 
withstanding the association has 
strengthened itself steadily since its 
formation, and now boast a membership 
that includes practically all companies 
of importance operating in the suburban 
field. 

Over 2,300 brokers are said to have 
signed the required pledge. A number 
ot the big firms still refuse to come 
in but that they will do so very shortly 
is confidently expected. In fact the 
brokers frankly admit their ultimate 
intention of pledging support to the Ex- 
change, but each hangs back waiting 
for some other to precede him. 

Reduce Lumber Rates. 

At the meeting of the New England 
Exchange last Saturday, it was voted to 
deduct 30 per cent. off the lumber rate 
in Penobscot county, Me., where the 90 
per cent. reduced rate clause is applied 
There was a sparse attendance, owing 
to the absence of so many members in 
Chelsea. 








Kentner’s Successor Not Yet Chosen. 


The Queen Insurance Company has 
not yet appointed a successor to Fred 
W. Kentner, whose retirement as its 
Western New York special agent to go 
with the Phenix of Brooklyn in like ca- 
pacity, occurs on the first proximo 
For a time at least the entire state will 
be looked after by F. S. Tyler, who 
some years ago supervised the territory, 
but whose field of late has been thé 
Eastern section. Mr. Tyler makes head- 
quarters in this city 

South Carolina Local Agents. 

Secretary Grist of the South Carolina 
Fire Underwriters Association has an- 
nounced that the tenth annual conven- 
tion will be held at Columbia on May 
5 and 6. An interesting program has 





SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our oi- 


fice. Immediate binders given; 10 per cent. commission paid. 


Send us fuil i.- 


formation; also a list of a few represented companies and the amounts tf! 


carry. 
below: 


Aetna Insurance Company, Alliance of 


A warranty will be required in some one of the companies Mentoued 


London, Commercial Union Assurance 


Company, Continent1l Insurance Company, Firemens Fund Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashire Insurance Company, National Insurance 


Company, Northern Assurance Company, 


Company, Insurance Company of North 


North British & Mercantile Insurance 
America, Phoenix Insurance Company, 


Royal Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 


Office. 


We invite Your Patronage and Promise Careful Attention to Your |aterest. 


MARSH & McLENNAN, 


Tondon Office, 123 Bishopsgate Street 


New York Office, 54 William st. 


Chicago Office, 159 La Salle Street 
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been arranged for this two days’ ses- 
sion. It is expected that Hon. Fitzhugh 
McMaster, South Carolina’s first insur- 
ance commissioner, will be present and 
address the meeting. National Secre- 
tary Putnam will also be present, and 
Secretary Grist has issued a special in- 
vitation to ail local agents, whether 
members or not, to attend the meeting 
and meet with Mr. Putnam. 


LOSS EXCEEDS ESTIMATE. 


Contrary to General Experience First 
Accounts of Damage at Chelsea 
Were Understated. 

The Chelsea disaster bids fair to cost 
the insurance companies anywliere be- 
tween $6,500,000 and $7,000,000, of 
which the mutuals take hold of approx- 
imately $1,000,000 much to their discom- 
fiture. Already three of them have 
raised signals of distress and intimate 
their intention of reinsuring part of 
their term business. These are the 
Cambridge, Citizens and Merrimack, 
the losses of each exceeding their sur- 

plus. 

The work of adjusting the losses has 
proceeded with extraordinary despatch. 
A bureau of information opened by the 
New England Exchange was of most 
effective service so that the bewildered 
policyholders—most of them being of 
the immigrant type—were quickly set 
straight. At this writing (Tuesday) a 
number of the companies have cleared 
up their docket already. 

United Firemen’s Hard Hit. 

The only stock company hit so badly 
by the Chelsea conflagration as to make 
reinsurance or a call upon its stock- 
holders for additional funds, necessary, 
was the United Firemen’s of Philadel- 
phia. This popular institution suffered 
a loss of fully $300,000; or more than 
$200,000 in excess of its net surplus 
which on January first was $88,677 

To meet the situation its manage- 
ment decided to cut its capital from 
$400,000 to $200,000, and reinsure a por- 
tion of its business, which has been 
done. Through this arrangement it is 
stated the net surplus will be consider- 
ably increased over its former figure 


COMING EAST. 


J. F. Joseph Soon to be Here for Confer- 
ence With E. G. Richards, Regard- 
ing Policy of Commonwealth Fire. 


James F. Joseph of Chicago who was 
recently elected vice-president of the 
Commonwealth, of this city, expects to 
be here soon to take up with United 
States Manager E. G. Richards, of the 
North British and Mercantile, the owner 
of the Commonwealth, many of the es- 
sential points in the more progressive 
policy of the latter company. He has 
not had a conference with Mr. Richards 
since the decision was reached to make 
him the managing underwriter. Mr 
Joseph is looking over the Western field 
talent and expects to get two or three 
active men at work soon He will lo- 
cate permanently in New York soon 
after June 1. He is now getting As- 
sistant Manager Bell trained in his 
duties, as his successor in Western 
department of the North British. 








Remember a Loyal Officer. 
Recalling that the 21st instant was 
the twentieth anniversary of Frank A. 
Meinel’s connection with the Western 
department of the London and Lanca- 
shire Fire, the field force of the depart- 
ment presented him with a magnificent 
bunch of American Beauty roses 
Mr. Meinel, who is a brother of Ed- 
ward Meinel, New York City, manager 
for Fred S. James & Company, went 
with the London and Lancashire as a 
young clerk, attaining his present post 
of agency superintendent by proven 
capacity. 





It is planned by the authorities of 
Plainfield, N. J. to erect a $15,000 aux- 
iliary firehouse in the Netherwood sec- 
tion of the city, where additional fire 
protection is badly needed. 
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CASUALTY AND 


THE EASTERN UNDERWRITER. 


SURETY HAPPENINGS 





“QUICK SETTLEMENTS.” 


Policy of the Employers’ Liability in the 
Settlement of Its Claims. 





When the corporation, twenty-two 
years ago, established its United States 
Branch, the general manager created 
the term “quick settlements” as an 
to be borne in mind by all en- 
gaged in the claim department service 
of the corporation. The expression car- 
ried with it the principle of compromise, 
and its importance has been invariably 
recognized and the instruction it con- 
veyed carried out. Its wisdom has been 
shown year after year by the highly 
satisfactory results of the corporation's 
business. At the time the rule was 
established personal injury suits were 
being defended for employers of labor 
and others by attorneys who had vary- 
ing ideas as to the t course to pur- 
sue. Railroad counsel, particularly, pre- 
ferred fighting to settling and that feel- 
throughout 


axiom 


bes 


ing prevailed generally 

the country. All other liability com- 
panies in the United States came into 
the field after this corporation; some 


of them have preferred the old-fashion- 
ed method of fighting to compromising; 
but a change in favor of the more peace- 
ful method has taken place in recent 
years, not only with railroads, but also 
with ty companies. Many of this 
corporation's attorneys have recognized 
the advantages attaching to the adop- 
tion of the principle of compromise, and 
not only put it into practice in dealing 
with the corporation’s cases, but have 
urged it upon other clients. The cor- 
poration has been twitted by several of 
its competitors for the course it was 
pursuing in quickly disposing of 


liabili 


its 





cases instead of allowing them to be 
litigated, but the corporation, supported 
by the success which has attended the 
adoption of its own particular method, 
has continued in the even tenor of its 
way. That the principle of compromise 
has been constantly and closely ad- 
hered to is shown by the fact that at 
the close of the year 1907, the corpora- 
tion had outstanding less than one 
thousand suits, wnich it was defending 
on behalf of policyholders, and this 


ations extending over a period 
y twenty-two years, during 


after oper 


of near! 








which the United States Branch has 
dealt witl 438,779 accidents, 69,244 
and 11,872 suits. No other 
company can show such a 





ust not, however, be thought that 
the corporation carries the principle of 
compromise to an extreme; every claim 


is carefully considered, and settlements 











are not made merely to dispose of the 
cases There is ‘a reason” for every 
settlement; sometimes it is one thing 
sometimes another In most of the 
cases compromise is made because the 
facts show a legal liability on the part 
of the employer and when an opportu 
nity is offered for effecting a settlement 
at a reasonable sum, and at an amount 
commensurate with the injuries, it has 
taken advantage of, in preference to 
forcing the injurea person to recover 
damages only after waiting several 





compelling him to expend a 

sum in legal expenses. In 

ises compromised, the lia- 

een mbt or the cas Wa 

for tl j ») pas Ipor 

t re these ¢ did not exist 
and to make settle was likely to en- 
courage claims corporation has 
obliged the plaintiff to collect what 
damages he could through the medium 
of a court. In proof of this it may be 
mentioned that during the years 1906- 
1907 the corporation’s attorneys tried 
three hundred and eignt cases, the 


verdicts being one hundred and eighty- 
one for defendant and one hundred 
and twenty-seven for the plaintiff. In 
addition, the corporation forced a large 
number of dismissals without trial. 
As bearing on the subject, we quote 
the following extract from an address 
delivered last July, before the Indiana 


State Bar Association by Judge Tut- 
hill, viz.: 
“Judge Osborn, once an_ honored 


member of our Supreme Court, asserted 
before his death, that during the whole 
of his corporate practice (and he was 


for forty years, with the exception of 
the period he acted as Judge, general 


counsel in Indiana, for one of the great 
East and West trunk lines), he never 
contested a case in which a settlement 
was Obtainable or possible. There is 
a railroad corporation in Indiana to-day, 
in the legal department of which set- 
tlements are so common, and have been 
found to be so comparatively cheap, that 


it is rarely in court, and the informa- 
tion is that it has been several years 
since a damage judgment in the court 
below was not reversed on appeal. 
“Would it not then be the part of 
wisdom for those in control of corpor- 
ate interests to see that no case goes 


to the jury which doeg not possess the 


habiliments of a reasonably good de- 
fence?” 
The corporation thinks it is more 


comforting, both for policyholders and 
for the insurer to discourage litigation, 
and to have as few law suits outstand- 
ing as possible. Litigation is expensive 
to both parties. It is becoming more 
and more costly and uncertain, and the 
chances in favor of the plaintiff are 
being steadily increased by the action 
of courts in submitting cases to the jury, 
and by legislation favoring employees 
at the expense of the employer. Com 
mon prudence and economy 
favor the maintenance of the principle 
of “quick settlements,” otherwise com- 
promise, which has been established by 
the corporation, and which has been so 
successfully put in operation in dealing 
with the very large volume of cases 
falling to the corporation to deal with 
under the legal liability policies it has 
issued.—“The Employers’ Liability 
Commentator.” 


sense, 


CONTEST FOR SURETY PREMIUMS. 


Presidents Joyce of the National and 
Warfield of F. & D. Strive for 


Mastery. 


An interesting contest is on between 
the National Surety and the Fidelity 
Deposit. In 1907 the National Surety 
led the Fidelity and Deposit by nearly 
$100,000 net premiums, ranking number 
three. Now that Governor Warfield has 
retired from political life and is again 
at the helm of the F. & D. he has deter- 
mined not to allow the National to hold 
third place at the close of 1908. 

Notwithstanding the larger capital of 


the F. & D. and recent important 
agency changes in the West, few who 
know the indomitable will power of 


President Joyce, and his ability as a 
persistent organizer and producer of re- 
sults, believe that he will allow his com- 
pany to be supplanted from its present 
ranking position without a strong effort. 
If he loses the record of 1908 will have 
been smashed to smithereens. 

As the relations between the Nation- 
al and F. & D. are very cordial, the com- 
panies having worked harmoniously in 
various matters, an unusual situation is 
presented in that the contest is one be- 
tween friends. 

Stock of the Peoples Surety Company 
was advertised for sale at the Muller 
Auction room on Wednesday. 


OPENS CASUALTY BRANCH. 

Columbia National Life to Write Acci- 

dent and Health Insurance—S. N. 
Moon, Manager. 


Immediately the necessary policies 
rates, etc., can be prepared, the Colum- 
bian National Life Insurance Company 
of Boston, will begin writing personal 
accident and health insurance, a branch 
of underwriting President Childs has 
been quietly arranging to take up for 
the ccmpany for some months past. 

The department will be under the im- 
mediate management of Sidney N. 
Moon, a trained underwriter, and wide- 
ly recognized as a man of sound insur- 
ance and general business judgment. 

Well established in the field the Co- 
lumbian National should greatly profit 
through its new departure, and we have 
no doubt but what it will. 





TO START JULY FIRST. 

New Surety Company of Louisville 
Rapidly Getting in Shape for 
Business. 

Promoters of the Standard Surety 
Company of Louisville, are arranging to 
have the organization start business 
July first. Its authorized capital is 
$1,000,000; one-quarter of which has 





been subscribed and will soon be paid 
in It will write general liability as 
well as surety lines; going cautiously 
on the latter branches until it attains 
sufficient experience to warrant broad 
ening out. A number of Kentucky 


bankers are behind the venture. 


SECURES NEW REPRESENTATION. 
New York City Agency of United Surety 
in Hands of Murphy and Lattimer. 





The arrangement had between the 
United States Company and Duer and 
Gillespie, its representatives in New 
York City for the past year, having ter 
minated the corporation, has rearrang 
ed its affairs in the metropolis. Here 
after the United Surety will have its 
own local offices, quarters being secur- 
ed in the Royal Insurance building 
Jchn B. Murphy has been appointed 
resident vice-president, and William 
Lattimer, resident assistant secretary. 

Mr. Murphy was, for a number of 
years, connected with tae Guarantee 
Company of North America, of Toronto 
At one time he had charge of the Fi- 
delity Department of the Aetna In- 
demnity Company, after which he was 
with the American Surety Company. 
He then went with the firm ot Duer & 
Gillespie. 

Mr. Lattimer has been with the Unit- 
ed Surety Company practically since 
start, and became manager of its 
Burglary Insurance Department in New 
York, in December, 1906, prior to which 
ume ne had veen associated with the 
accident and life insurance business, 
and had become well known among the 
brokers of the metropolis. 


its 





Fined $1,200 for Auto Accident. 


An owner of an automobile that in 
June last struck a wagon near Ark- 
ville, and caused the death of Harry 


Gordon, Howard Aelro, of Delhi, N. Y.., 
was On the 14th convicted of manslaugh- 
ter and sentenced to a fine of $1,000. 
His chauffeur was likewise found guilty 
under a joint indictment and must pay 


$200. 





Now a Law in New Jersey. 

Among other bills passed by the 
latest session of the New Jersey legis 
lature and signed by Governor Fort, is 
one amending the present employers’ 
l-ability act, so that the widow, when 
there are no children nor descendants 
of children living, shall be entitled to 
the whole amount of damages recovered 
under the law. 


April 23, 1908. 








PHILADELPHIA 
CASUALTY Co. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 


New York City Office 
84 WILLIAM STREET 














The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 
Andrew T. Sullivan, First Vice-Presi. 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden» 
290-292 Broadway, New York.’ 





The Empire State 
Surety Company 


$500,000.00 
204,602.35 


cI ET CERT EE 
Ps ciccthediimeidngteacienn 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICER:: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


Vice-Presidents. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 











ase cae 


April 23, 1908. 





THE EASTERN 





MUST BE PASSED AGAIN. 





National Employers’ Liability Bill in Its 
Present Form Unconstitutional. 





For the second time within recent 
years Congress has blundered in pass- 
ing an employers’ liability bill that is 
invalid. When the Sterling measure 
passed both houses last week, and went 
to the President, the latter sent it to 
Attorney-General Bonaparte for review. 
Mr. Bonaparte returned the measure 
holding it to be unconstitutional in that 
it is discriminatory legislation against 
the railroads. President Roosevelt will 
send it back to Congress with the re- 
quest that it be strengthened along the 
lines pointed out by the Attorney- 
General. 





Transfers Pittsburg Agency. 





w. A. L. Laughton, of Philadelphia, 
manager of the Employers’ Liability As- 
surance Corporation for the Middle De- 
partment, has transferred its Allegheny 
county representation from Edwards, 
George and Company, to W. G. McCand- 
less and Son. Major McCandless is one 
of the old guard among the Pittsburg 
insurance contingency and has always 
been “one of the finest.” 





Judgment Given for $35,000. 





In the suit of Mary Hatch Riggs 
against the New York Tunnel Company, 
to receive damages for the loss of her 
husband, Clarence B. Riggs, who was 
killed on September 30, 1906, through a 
premature blast of dynamite near 
where he was working, a jury in the 
Supreme Court, Brooklyn, last Friday, 
awarded the plaintiff a verdict for $35, 
000. She asked $50,000. So far as could 
be learned the New York Tunnel Com- 
pany had no liability insurance at the 
time Riggs was killed. It has since 
protected itself in this respect. 





Takes the Empire State Surety. 





The Aetna Indemnity having with- 
drawn from Colorado, its former rep- 
resentative in the state, John A. Gem- 
mill, of Denver, will hereafter represent 
the fidelity and surety branches of the 
Empire State Surety Company. 





Brooklyn Manager of Bankers Surety. 





Herman Geiler has been appointed 
manager in the Borough of Brooklyn 
for the Bankers Surety Company of 
Cleveland. His offices are in the Ar- 
buckle building. 

Mr. Geiler is a young man of excel- 
lent ability, conscientious and energetic. 
He was formerly superintendent of the 
Newark, N. J., branch of the Metropoli- 
tan Surety. 





Bank Robbed of $3,000. 





After locking the casuier of the Citi- 
zens’ State Bank of Chautauqua, Kan., 
together with a customer, into the vault 
last Friday morning, two daring robbers 
gathered up $3,000 of its cash, and gal- 
loped away for the Oklahoma state line. 
Three posses are in close pursuit and 
expect to round-up the daring highway- 
men, 





Wants $30,000 for Lost Leg. 





Alexander R. Baxter is suing William 
E. Servio for $30,000 damages for in- 
juries suffered in an automobile acci- 
dent in November, 1906. Baxter asserts 
he was riding horseback near Newark, 
N. J., when Servio driving a powerful 
automobile ran him down, injuring him 
so severely that his left leg had to be 
amputated. 





Trainer Sues for $5,000 Damages. 





Alfred Ransom, of Hoboken, N. J., has 
begun suit in the United States Circuit 
Court again:t the Hudson Companies, 


asking $5,000 damages. Ransom, who 
is a trainer of prize-fighters, alleges 
that nearly a year ago he fell against 
some construction material of the de- 
fendant corporation, so severely injur- 
ing his right arm that he was unable 
to pursue his regular work. 





Gunning for Business. 





“Uncle Jim” Demming, agency direc- 
tor of the personal accident department 
of the United States Casualty Company, 
is off on a three weeks trip among the 
field force of Pennsylvania, West Vir- 
ginia and Ohio. “Uncle Jim” is a 
mighty hunter, and may be counted 
upon to secure whatever he is after. 





Prosecution Threatened in Kansas. 





Maintaining that in his investigation 
of the Eldridge rating bureau he had 
discovered evidences of anti-trust law 
violation, Attorney-General Jackson, of 
Kansas, threatens to institute proceed- 
ings against companies buying the 
tariffs. 





$850 for Loss of Little Finger. 





Admitting liability for the accident | 
which deprived Edward Lineberry, an 
employee, of a small finger from his 
right hand, the Essex Foundry, of New- 





ark, N. J., last Friday was forced to 
pay him $850 damages. 





Goes With Title Guaranty Surety. 





Samuel K. Bland, recently manage? 
for the American Surety Company at 
Louisville, resigned some days ago to 
connect with the Title Guaranty and 
Surety Company of Scranton, in like 
capacity. 





Governor Fort, of New Jersey, vetoed 
the bill recently passed by the State 
Legislature, permitting the assessing of 
the stock of insurance companies, 
other than fire and life, in the taxing 
districts where their principal offices 
are located. 





Surety companies, which are mem- 
bers of the Excise Re-Insurance Asso- 
ciation are busy getting bonds in the 
hands of their agents. The Excise year 
begins on May 1. 





Pending a possible mutually satis- 
factory arrangement between the trus- 
tee for the estate of George L. Douglas, 
of Louisville, and the United States 
Fidelity and Guaranty Company, the 
threatened action against the corpora- 
tion to recover $69,981.84, will not be 
instituted at this time. 





General Manager F. Norie-Miller, of 
the General Accident Association, of 
Scotland, and Franklin J. Moore, United 
States manager for the same corpora- 
tion, arrived in this country a day or 
two ago. 





The Philadelphia Casualty Company, 
of Philadelphia, has been licensed in 
Missouri. 





WANTED 

The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States 
and invites correspondence from large 
general insurance agencies or others 
controlling a volume of business, prefer- 
ably those having a well organized field 
force, with a view to taking the general 
agency of the company in its bonding 
or casualty lines, or both. State full 
particulars and territory that can be 
successfully handled. It also has open- 
ings for live hustling local agents of 
high standing. Address in confidence 
Gilbert Congdon, Assistant Secretary | 
and Agency Superintendent, Royal In- | 
surance Building, New York. 
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UNDERWRITER. 


WANTED a igs 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG., YORK, PENNA. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 
GEO. M. MOULTON, 
W. B. MUSSELMAN, 





PRESIDENT 
SUPERINTENDENT OF AGENCIES 














LONDON GUARANTEE AND ACCIDENT CO, td. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
45-49 Cedar St., 
New Yerk. 


Elmer A. Lerd & Co, 
15 Central St., Boston 


Resident Mgrs,, New England 


A.W.MASTERS , si 

Gen’! Manager Zp ty Lt 

Liability, Accident, 2° g>—adqumera tt. 
Health and Credit 





Established 1869. 








THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 
oe so i aati ota $7,537,429.91 
Capital and Surplus.................... 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Piate Glass, Steam Builer, Fly Wheel, Employers. Public, Teams, Workmen's 


C ‘lective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


.... OFFICERS.... 


GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WIXSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass‘t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED, 


A E GLASS 
RSONAL ACCIDENT 
EALTH 














The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


Assets January 1, 1908, $11,736,775.76 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 
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UNITED SURETY COMPANY 


BALTIMORE,MD. 


WINSLOW WARREN, JR., 


20 CENTRAL STREET, BOSTON, MASS. 


THE EASTERN UNDERWRITER. 


April 23, 1908. 
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MANAGER FOR MASS., 


Tel. 1854 Main 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1899. 
Executive Offices, 420 Walnut Street, 


Under new management all forms of ordinary and industria] 
policies, on the non-participating basis and up-to-date pro- 
: | visions and benefits to Policy olders, including stock option. 

. Ca P ‘ All regular forms of Ordinary Policies registered and secured 
+ by a dey psit of approved securities with the Insurance Com- 
missior sr of Delaware. 


AGENTS WANTED FOR PENNSYLVANIA AND DELAWARE 


JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 


Philadelphia, Pa. 


Address Executive Officers: 














THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS, 


Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable centract. 


FINANCIAL STATEMENT. 


$44, 182,875.18 
$41,159,132.85 
$ 3,023,742.33 


Assets Jan. 1, 1908 
Liabilities 
Surplus 
Alfred D. Foster, 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst 








OF FRANKFORT-ON-THE MAIN, - CERMANY 
ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 


RICHARD DELAFIELD, Pres. of National Park Bank 
Ernst THALMANN, of Ladenburg, Thalmann & Co. 
= Stuyvesant Fish 214 Broadway, New York 
C. H. FRANKLIN, U. 8S. Mer. and Attorney JNO. M. SMITH, Sec. U. S. Branch 


“Fmployers, Landlords Contingent. Vessel Owners, General, Druggists, Physicians 
Elevator, and Public ciab'litta., Wo*<mea’s Oo lective, Teams, Burglary, individual 
Accident and Healtn, and [ndus'rial Accident and Health.” 


AGENTS WANTED FORK & Deposit d with Insurance Departments in 
UNOLCUPIED TERRITORY @ the U. S. for Protection of Peliayhebaues $600,000.00 











Secretary. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


$1,000,000.00 
5,185,649.51 
949,260.90 


Cash Capital 
Assets ..... 
Net Surplus. . 


HEAD OFFICE: 
Oor. William and Cedar Streets. 


Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 
WM. MONTGOMER ¥, Sec’y 


Corner 12th and G Street :, N. W., Washington, D. C. 





Security Mutual 


+. 

Life Insurance Company, 
BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 

Life Underwriters desiring a policy coutract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT; it is a winner. 

For territory and terms address 
C. H. JACKSON, Agency Secretary, Home Office. 











If you are not under contract with another casualty company 


GET THE AGENCY OF THE 


United States Casualty Company 


~~~ WORK CURE = 


Address EDSON S. LOTT, President, 141 Broadway, New York 


Northern Assurance Co. 


U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. §$ $1,335,195 


Eastern and Southern Departments 
Company’s Bullding, : 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 








The Call Of 
Modern Times 


|in life insurance is for a Fixed Low 
|Rate, a Clear Liberal Contract and 
jptensret Security. 

| ESTIMATES ELIMINATED 

| DIVIDENDS DISCONTINUED 

|  BVERYTHING GUARANTEED 
| in the Massachusetts 
| (**Non-Participating’’ ) 
only by 


The Columbian National 
Life Insurance Company 


176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 


| 
| 


Low Premium 
policies issued 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 
402-6 Penobscot Bldg., 
Detroit, Mich. 





$112,000,000 


Paid in Fire Losses 
in the United States alone during 
60 YEARS 











BY THE 
LIVERPOOL 
AND J ONDON 
AND GLOBE 


insurance Cempany. 


ASSETS U. S. BRANCH, 
$12,560,211. 
MET SURPLUS, 
$4,421,815. 


—_——_———— 


| CONFLAGRATION PROOF. 
| New York Office, 45 William Street. 











